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EFFICIENCY AND RISKS OF E-COMMERCE PLATFORM FUNCTIONING IN
UKRAINE

Y cmammi  ysacanemeno ma cucmemamu3oeaHo meopemuuHi 3acaou ma NpaKmuxa
@ynkyionysanusn e-commerce niamgopm 6 Yxpaiuni. Buseneno menoenyii po36umxy ma po3Kpumo
CYmHicmb eneKmpoHHOi Komepyii 8 YKpaiHCoKill ekoHomiyi, eudirero ii euou ma munu. Hagedero
NOPIGHANIbHY XAPAKMEPUCMUKY GIMYUSHAHUX e-commerce NAam@opm, AKi @yHKyionyloms 3a
pisnumu 6iznec-mooensimu (B2B, B2C, C2C). Jocnioxceno ma sussieHo pakmopu, wo eniusaroms
Ha CMaH, OUHAMIKY Ma eeKmuHicms pO36UMKY eleKMPOHHOI KoMepyii y 6imyu3HAHIN eKOHOMIYL.
Ha ocHosi eusuenoi npakxmuku e-commerce niamgopm npoedeHo OYIHKY epekmusHocmi ix
@DYHKYIOHYBAHHS HA OCHOBI pO3PAX08aHux Koe@iyicHmie KOHGepcii ma cepeOHboi eapmocmi
3amoenenns. Onucano 8UHAYANbHI pU3UKU OIILHOCMI e-commerce naamgopm 6 Yxpaini, cepeo
AKUX Hebe3neKa XaKepcbKux ma 6ipyCHUX amak, 6i0CymHicms HeoOXiOHOI HOPMAMUEHO-NPABOEOT
bazu came 011 cgpepu enekmpouHoi Komepyii, nopyuwenusa npae cnodxcusauie. Cghopmynrboearo
APONO3UYii w000 3HUIHCEHHSL BUABNEHUX PUSUKIB ) NEPCHEKNUEI.

The article analyzes the practice of functioning of e-commerce platforms in Ukraine. The purpose
of the study is to theoretically summarize and substantiate the impact of e-commerce on doing
business by assessing the efficiency and riskiness of the functioning of major e-commerce platforms
in the Ukrainian market. It has been proven that the most common types of e-commerce platforms
are B2B, B2C and C2C models, but none of these types exists in pure form. The main trends in the
development of e-commerce are identified, which include: dynamic development of marketplaces,
cross-border work of electronic platforms; seasonality of e-sales. In order to evaluate the
performance of the largest e-commerce platforms in Ukraine, the conversion rate and average cost
of ordering have been identified and analyzed. Based on the data obtained on the effectiveness of
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the leading e-commerce platforms in Ukraine, a comparative characterization of the performance
of these platforms is made and conclusions are drawn about the prospects for their further
development. The working hypothesis is formulated that C2C type platforms have a relatively high
efficiency. On the basis of statistical information and analytical data, it is analyzed how the
development of the three most popular sites in Ukraine (OLX.ua, Rozetka.com.ua, Prom.ua) is
influenced by such factors as competition with foreign platforms, speed of delivery and seasonality
of sales. By calculating the conversion rate for the platforms mentioned above and analyzing the
average cost of the order, we conclude that the most effective is the activity of the OLX.ua site, but
the performance of the other two platforms is also quite high. In order to substantiate further
prospects for e-commerce development in Ukraine, the risks faced by the owners and clients of e-
commerce platforms have been studied and summarized. The consequences of such negative factors
as the danger of hacking and virus attacks, lack of the necessary legislative base in the sphere of e-
commerce, violation of consumer rights are characterized. It is confirmed that the rapid
development of information and communication technologies provides a significant increase in e-
commerce volumes.

Knrouoei cnosa: enexmpounna komepyis, mopeiens, e-commerce Niamg@opma, MapKemniauc,
epexkmugHicmy, pusUKU.

Keywords: e-commerce; trading; e-commerce platform,; marketplace; efficiency; risks.

IMocranoBka npodsiemn. Bike cTano 3BU4aifHOIO CBITOBOIO NMPAKTUKOIO, KOJIH [HTEpPHET BUKOPHCTOBYETHCS SIK
wiatdopma i BeneHHs Oi3Hecy. IIpoTe B YkpaiHi aganraifist 10 MBUAKKX 3MIiH TPAIUIIHHUX METOMIB TOPTIBIL €
TIOBIJIGHIIIOI0 Y TOPIBHAHHI 3 PO3BMHEHMMHM KpaiHamu. [yt Toro, mo0 eleKTpoHHa Komeplis Oyia Hacmpasli
e(eKTUBHOIO, BaXIIMBO PO3YMITH BCi IepeBard, HEJOJIKM Ta PU3MKH NPOBA/DKEHHS e-commerce Ha BiTYH3HSIHOMY
PHHKY.

[IpoBamKkeHHS Ta pO3BUTOK e-commerce y BITYH3HIHIA €eKOHOMIIII ITOKH JTnIIe Habupae BelnKi 000poTH, B TOH
yac sIK y pPO3BMHEHHX KpaiHax JjaHa MpakTHKa iCHye BxKe AaBHO. Bce Oinmblne yKpalHCHKMX KOMITaHIM HaMararoTbes
3HaliTH ansi cebe MakCHMMalbHI BHUTOJW Ta KOPHCTYIOTBCS Web-MOXIMBOCTSIMH. B TO# ke wac, Hamararoduch He
BiJICTaBaTH BiJ TEHACHIN NipKWTAi3allii, 9acTo MiANPHEMII HE OepyTh IO yBard Ti PU3UKH, SKHX BOHH MOXYTh
CMITKaTH Ha BITYU3HIHOMY PHHKY. TOMY pO3IJIsiialoun JaHe IMTaHHS, MOTPIOHO aKIIEHTYBAaTH yBary He JIMIIE Ha IBHUX
BUTOJIaX |HTEpHET-TOPriBII, aje it aHali3yBaTH YMHHMKH, Iijl BIVIMBOM SIKMX HaBiTh HalKpaia ifies MpOBaJKCHHS e-
commerce MOe 3a3HaTH HeBJIai.

AHaJi3 ocTaHHIiX Aocaimkens i myomikaniii. He3paxatoun Ha GaratopiuHy CBITOBY NPAaKTHUKY €IEKTPOHHOI
KoMep1ii, Hapo/KeHHs K01 3a Janumu Bikinenii BigHocaTs 10 1970 poxy [1], BapTo 3a3HauuTH, 10 1t MpodIeMaTnka
3aJIMIIAETHCS Yy 30HI aKTUBHUX HAyKOBUX JHUCKYCid. Y HAyKOBOMY CEpPEIOBHINI 3’SBWIIMCS CUCTEMHI JIOCHIPKCHHS
pI3HMX acHeKTiB PO3BUTKY e-commerce, cepell SKuX Oi3Hec-Mojeni Ta iX 0COOJIMBOCTI, YNpaBIiHHS JIaHIFOTaMU
MOCTaBOK, YNPAaBIiHHS Oi3Hec-TpoliecaMy, €JIeKTpOHHA KOMEpIlis Ha OCHOBI areHTiB, BeO-cepBicH, areHTH Ta
€KOHOMIYHI CTHMYJIHM, ayKI[IOHM Ta IEpPeroBOpH, MOCIIDKEHHS INPAaKTUK EJIEKTPOHHOI KoMepIii Tomo. 30Kpema,
MMUTaHHAM Teopii 1 MpakTuku iH(opManiiHOT eKOHOMIKH, iHHOBALIfHUM TEXHOJIOTiM eJIEKTPOHHOI KoMepIii Ta ix
3aCTOCYBaHHIO Ha MPHUKIAI KOHKPETHUX KeHCiB mpucBsdeHo pobotu M. Yokoo, T. Ito, M. Zhang, J. Lee ta T. Matsuo
[2], G. Schneider [3], S. Cleeland Knight Ta C. L. Mann [4] Ta iH. B YkpaiHi nuTaHHIME €IeKTPOHHOT KOMEPIIii TaK0X
MPHUIUIAETHCS. YUMAIIO TPYHTOBHUX JNOCITiKeHb. 30Kkpema, v 2011 pomi xonekTrBoM aBTOpiB y ckiaxi O. M. FOxina,
M. B. MakapoBoi Ta P. M. JlaBpentok migroroneno MmoHorpadito «CuUCTeMH eIeKTPOHHOT KOMEpIi: CTBOPEHHS,
MPOCYHEHHS 1 PO3BUTOK» [5], B AKiif BHCBITIEHO 0COOMMBOCTI po3BUTKY Web 2.0, mpoeKTyBaHHS caliTy KOMIMaHii Ta
MIPOCYBaHHS MPOAYKII] 32 TOIIOMOTOIO ITOIIYKOBOI ONTHUMI3allii, pekiama B [HTepHeT i Oe3reka eIeKTPOHHOI KOMEepIIii.
[TpocBiTHUIBKY (YHKIIFO BUKOHYIOTh HayKoBi Ta HaBuanbHi myOsikamii B. JI. [Tneckau ta T.I. 3aronampkoi [6],
M. B. Makapogoi [7], C. B. Manosuuko [8], O. 1. IllaneBoi [9] ta inmux. Hapemri, y 2015 porii npuitHiTo 3akoH
VYxpainu «[Ipo enekrporny komepuito» [10], mo 3acBiguye iHCTUTYIIOHaTIbHE OGOPMIIEHHS wi€l chepH isUTbHOCTI B
Harii kpaiHi.

Bupinennsi HeBupimenux panime mpo0sem. HesBakaioun Ha JIOBOJIi BHCOKY 3alliKaBJICHICTh 3 OOKYy
JIOCHIJIHUKIB, TIPOOJEMaTHKa eJNeKTPOHHOI KOMEpIii 3alMIIaeThCsl CIadKO CTPYKTYPOBAaHOIO Ta Mae€ YHMallo
HEpO3KPUTHX achekTiB. Jlumie odvikyloTh Ha O(GOpMIIEHHS TEOPETHYHI, METOJOJOTIYHI Ta METOAWYHI AaCHEKTH
CJIEKTPOHHOI KOMepLii K 00’€KTy yNpaBiiHHA. 30KpeMa, MOTpeOyIOTh I'PYHTOBHOTO IOCIHIKEHHS (akTOpH, IO
BIUIMBAIOTh Ha e(eKTHBHICTh (YHKIIOHYBaHHS e-commerce InIaTGopM 3 ypaxyBaHHSM HEIOCKOHAJIOCTI
IHCTUTYHIHHOTO CEPEZOBHUIIA IX PO3TOPTAHHS.



Merta crarri. OTXKE, MaeMO 3a METy TEOPETHYHE y3arajbHEHHS Ta OOIPYHTYBaHHS BIUIMBY €JIEKTPOHHOI
KoMepIlii Ha BeIeHHsA Oi3HECYy NUIIXOM OI[HKM e(EeKTHBHOCTI Ta PHU3MKOBAHOCTI (YHKIIIOHYBaHHS OCHOBHHX €-
commerce iaTGopM Ha YKpaiHCBKOMY PHHKY.

Buxisian ocHOBHHX pe3yabTaTiB aociaimkennsi. [lommpeHHs poctymy 10 cydacHuX iH(poOpMaIiifHo-
komyHikaiitaux texHounorii (IKT) Ta cuctem 3yMOBITIOE 3pOcTaHHs iHBecTUIIH B [HTEepHET-0i3HEeC, 1110 MPU3BOIUTH 10
CTPIMKOTO PO3BHTKY CHUCTEM €JIEKTPOHHOI KOMepIlii, pyHKIIOHAIbHI MOXJIMBOCTI SIKOT HEBIMMHHO YCKJIAJHSAIOTHCS Ta
PO3MIMPIOIOTECS. 30LTBIIEHHS YacTOTH BHKOPHUCTAHHS —€-COMMEICe CHUCTEM Ja€ MOMKIMBICTD CTBEPIUKYBATH IIPO
Tepexifi CUCTEM B3aEMOJIi MK CIIOXXKMBa4aMH Ha PHUHKY Ha SIKICHO HOBHWH piBeHb. CIemiamicTH CTBEPIUKYIOTH IPO
nosiBYy |HTepHET-pUHKY, 3HAYYIIOK CKIIAJIOBOIO SKOTO 1 € eNeKTPOHHA KOMEpLis, B OCOONMBOCTI Takuil i BUA SK
eJeKTpoHHa TopriBis (e-trade) [11].

AHaNi3yr0uYH BU3HAYCHHS €-commerce y Pi3HOMaHITHHX JpKepesax, MaeMo 3p0OMTH BUCHOBOK — aHE MOHSTTS
e HeyCTaJleHe Ta Majio JociimkeHe. [lormsaam cmemiamicTiB Ha CyTHICTH KaTeropii «e-commerce» yMOBHO MOXKHA
MOIIMTH Ha ABi Tpynu. [IpencTaBHUKH NepIIoi TPy BBaXKAarOTh, IO EIEKTPOHHA KOMEpIlis — IIe CHCTeMa B3aeMO/Iii
MDK y4acCHMKaMH PUHKY 3a JIOTIOMOTOI0 BUKOpHcTaHHs [HTepHeT-Texnomnorii [10; 12, c. 3; 14]. [IpeacraBuuku apyroi
rpymu (Hanpuknaza, [13]) cXWISIOTbCS 10 JYMKH, IO €JIEKTPOHHA KOMEpIs — Iie TeBHA TEXHOJIOTIS 3/1HCHEHHS
omeparii KymiBIi-Iponaxy y Mepexi. Ha Hamry mymKy, AaHi CY/DKCHHS HE € B3a€EMOBHKIIOYHMMHU. EJCKTpOHHA
TOPTIBJISI € OCHOBHOIO CKJIJOBOI0 YAaCTHHOIO EJIEKTPOHHOI KOMEpLii, MpOTe HE MOXHA TOBOPUTH IPO IOBHY
CHUHOHIMIYHICTD JaHUX MTOHATH.

TpaaumiiHUM METOIOM PO3MEXYBaHHS BHIIB €JEeKTPOHHOI Komepii € knacudikaris ix 3a: 1) 06’exkramu Ta
cy0’exTaMu; 2) MICIIEM y CHCTEMi €IEeKTPOHHOI KoMepmii Ha MiANpPUEMCTBI; 3) CTyNEHEM iHHOBAIIHOCTI MisIIBHOCTI
abo mociyr, IIO HAJAIOThCs CUCTEMOIO; 4)3a CTaBICHHSIM IANPHUEMCTBA JIO CHUCTEMH EJIEKTPOHHOI KOMEpLil.
Buninsrors 4 ocHOBHI rpynu cy0'ekTiB eJleKTpOHHOI Komeplii: crnoxuBadi (C-consumer) - ¢i3uuni ocodu; OizHec-
opranizamii (B-business); mepxaBni opranm (G-government, mexomun A-administration); ¢iHaHCOBI yCTaHOBH, IO
3a0e3MeUy0Th PO3PaXyHKA MK iHIIUMH CyO'eKTamMu eneKTpoHHOI koMepmii [15]. BimmosimHo mo ckiamy cy0’exTiB
BUIIULIIOTE pi3HI Oi3Hec-hopmaTu enekTpoHHOI kKomeprii - B2B, B2C, C2B, C2C, G2B Ta immi [15]. Po3rmsaemo
OCHOBHI BHIH B3a€MOIilf Cy0’ €KTIB €NEKTPOHHOT KOMEPIIii .

B2B e-commerce (Bix anri. Business-to-Business) — Bu enekTpoHHOT KOMEPINii MK MiAIPHEMCTBAMH, ¥ T. 4.
3a y4acTi ONTOBHX AUCTPUO IOTOPIB, AKi MPOJAIOTH MPOAYKIIi0 po3aApiOHNM mokymisM. 3rigHo 3BiTy B2B E-Commerce
World B2B E-Commerce 300 3a 2018 pik 300 kommaniid, MpeicTaBleHUX Yy 3BiTi, 30UIBMIMIN 00CAT MPOIAXKIB
enektponHoi komepiii B2B Ha 7,1% y 2017 pori mo 563,7 mupa. mon. Cepen HUX Taki koMmasii sk Systems, Apple
Inc., General Electric Co., US Foods Inc., Nike, Microsoft Ta iHmi. AHaTITUKA MPOTHO3YIOTh, 110 10 2020 poky
ro0aNbHUH TOXiJ Bifl eeKTpoHHOT KoMepilii B2B neperumuts 6,7 TpiH. noiu. [16]. Jleski koMnaHii BAKOPHCTOBYIOTh
BEJIMKI TOProBi MaiJJaHYMKH, OPIEHTOBaHI Ha TIEBHY PHUHKOBY BEpTHKajb, AKk-TO Alibaba abo Amazon Business, ms
CBOIX KJTieHTIB. [HII KOMIIaHii CTBOPIOIOTH BIAacHI BeO-caliTH enekTpoHHOi KoMepiii B2B, sxi MoXyTh BapitoBaTHCS BiJl
MIPOCTHUX JI0 CKIIAIHUX.

B2C e-commerce (Bix anri. Business-to-Consumer) — 11e Tpaamuiiina po3apioHa Moaenb, 3TiHO SIKOT TOBapH
MpOAarThCs (hipMaMU-BUPOOHMKAMH KiHIIEBHM CIIOKMBadaM — (i3udHAM ocobam, ane Oi3Hec BeIeTbes depes
inTepHer-marasuH. Jlizepu B2C e-commerce — mepexHi kommnadii Tury Amazon.com, Drugstore.com, Beyond.com,
Aliexpress.com, a B YkpaiHi — Rozetka.com.ua, Kasta.ua ta iami. ¥ 2019 pomi 3a omiHKaM# aHAJITHKIB Tpoaaxi B
Inrepueri npubnmsHo Ha 10% Bumii BigHOcHO piBHS 2018 poky. OpientoBHi mpoaaxi B2C e-commerce ckianu
npubau3Ho 279 mupa. goit. y 2018 pori nopiBHsiHO 3 npoaaxamu B 2014 poui B 176 mupa. gomn. [17].

Enextponna komepmist 3a momemmo C2C (Big anria. Consumer-to-Consumer) — 1€ THI TOPTOBEIHHUX
BIJJTHOCHH, SIKHH repeadayae orocepeKoBaHy B3a€MOJIII0 MIXK CIIOKMBaYaMH 4epe3 TPETIO CTOPOHY, MEPEBaXHO uepes
iHTepHeT-Tu1aTGopMy abo ToproBuii BeO-caiit. Bed-caiitn C2C BUKOPHCTOBYIOTh KOMICIHHI IUIaTeXi 3a PO3MILIEHHS
iHpopMarlii Mpo ToBapH, AKi 3a3BHYall CTATYIOThCs 3 npojasit. Haiieinomimi npuknaaun C2C - eBay ta Amazon, sxuit
Bucrtymnae sik B2C-ruatdopmoto, Tak i C2C. B Ykpaini Haitoinsmumu C2C-mmutatgopmamu € Olx ta Prom.ua. Ocranus
TaKoX Iparoe y popmati B2B.

IcHyroTs Takox i iHmi Buam e-commerce (Hanpuxiaa. C2B, B2G Ta iHmi), mpoTe BOHM He HAOynaM Takoi
MOMYJISIPHOCTI B YKpaiHi, sik onucani Bute [18].

PuHOK e-commerce TOCTATHRO MOJOAWI B YKpaiHi — 0COONMBO aKTHBHO BiH IOYaB PO3BUBATHCS TUIBKH B
octaHHi 5-6 pokiB. CrhemiaiicTH CXOAATHCS HA AYMIN, IO MpOTIroMm HaiOmmwkumx 10 pokiB BiH Oyme CTpiMKO
PO3BHBATHCS, HE OUBILTINCH HA BiAYYTHY KOHKypeHIito [19]. BuHukae muTaHHSI — 9OMY XK IIPH TaKOMY CTPIMKOMY
PO3BHUTKY YKpaiHCHKHHA PHHOK €IEKTPOHHOI KOMEpIii Mae HabaraTo MeEHIII TEeMIH 3pPOCTaHHSA Ta MacImTadu
MOUIMPEHHSI, HIX, HAPUKIIAJ, aMEPUKAHChKUI M KuTaichkuit? CrieianicTd BU3HAIOTh, 10 YKpaiHa BOJIOJIE OJHIEI0
i3 HaflBUIIMX B CBITi IIBWJKICTIO 3pocTaHHsi o0opoty InTepuer-topriii [20]. Tum He MeHIIe, rpomoBuii 060poT
€JIEKTPOHHOI KOMepIii B Halllili KpaiHi HEBUCOKMIA, TIOPiBHIOKOYHN 3 KpaiHamu 3axigHoi €Bponu 3a migcymkamu 2018
poky Horo orinmway y 2,02 mupa. ot s npukiany, 000poT eleKTpOHHOT KoMepilii BennkoOpuraHii 3a aHanoriyHui
nepion ckiaB 175 mupa. poin., Himewuunn — 54 mupa. noi., a @paniii — 93 mupa. nod. (tadu. 1).



Tabnauus 1.
O0csiru rpomioBoro 060poTy Ha PUHKY e-commerce y cBiTi (y MJpa. 10J1.)

Kpaina 2016 pik 2017 pik 2018 pix
Kuraii 911 1208 1 686
CIIA 384 431 505
BenukoOpuTanis 110 121 175
SnoHis 100 111 141
Himeyunna 68 76 54
ITiBnenna Kopest 42 46 64
Dpanuis 46 49 93
Kanaga 30 35 40
AscTpaiis 20 22 27
Ykpaina 1,68 1,92 2,02

Locepeno: cknaoeno 3a [21

3riIHO CTaTUCTUYHMX JIAaHMX YacTKa e-commerce B 3arajibHidl CTPYKTYpi BITHUM3HSHOI po3apiOHOI TOpriBii
cknana npubnausHo 3,2% B 2017 poui ta 36inbiyersest Ha 20-30% mopiuno. Toxi sik, Hanpukiazn, y BennkoOpuranii,
YacTKa eJIeKTPOHHOI KoMepIii ckianae npubnmsHo 18% 3a nannmu 3Bity European Ecommerce Report [22].

Ha cporopnimHiii neHb Ha YKpaiHCBKOMY PHHKY EJIEKTPOHHOI KOMepIii MOXXKHAa BHOKPEMHTH JAEKiJTbKa
OCHOBHUX TEHJICHIIIll pPO3BUTKY e-commerce riaTgopm.

Junamiunuii pozeumox mapxemmnieiicig. 3a maHuMH Statista, 4acTKa eJEKTPOHHOI KoMepuii BiZHOCHO 10
BCHOTO 00’€My TpOJaXiB Ha cBiTOBOMY pHHKY y 2018 pomi ckiana 6iam3pko 10,2%, 1m0 B TpOIIOBOMY E€KBiBaJIeHTI
JIopiBHIOE TPUOIM3HO 2,3 TpiH. 1nod. A Taki riobanpHi Maiimanuamkw, sk Alibaba, Aliexpress, Amazon, eBay Tta
Rakuten, 3ocepeanmm Ha co6i npudan3Ho 50% BCiX OHIAHH-TIPOJAXKIB y CBITI.

3a 2018 pik nmpubnmszao 67,3% KopuctyBauiB IHTEpHETY B YKpaiHi KOPHUCTYIOTECS 3pyYHOCTSMH €-COmmerce.
Haii6inpin 4acTo BiJBilyBaHMM MailIaHYMKOM €JIEKTPOHHOT KoMmeplii B YKpaiHi cTaB caliT 0€3KOLITOBHUX OTOJIOLICHb
Olx.ua (40,4 % ownnaitn-kopuctyBauiB). J[pyre micie mocis Intepuer-marasun Rozetka.com.ua (32,5%), a Ha TpeTbOMY
— toproBa mnardopma Prom.ua 3 gactkoro y 26,5%. Takox B 1 sTipiii JigepiB B YKpaiHi — MOMyJISIPHUA KUTaHChKUNA
Mmarazun Aliexpress.com (15,5%) Ta caiitr oronomenp mpo HepyxomicTh Ria.com (12,4%). MeHuly KiJgbKicTh
KOpUCTYBa4iB MalOTh Taki ITOIyJIsipHI MaijaHuuku sk Ebay.com, Amazon.com., Bigl.ua, Besplatka.ua ta Hotline.ua.
Bci Bonn 3naxomsathess y TOII-30 nHalimomynsipHimmx caifTiB B YKpaiHi 1 BIIHOCATBCS 10 KaTeropii MapKeTIuleiiciB,
TOOTO TakmX OHJIAHH-MaWJaHYMKIB, SKi 30MparoTh, CHCTEMAaTH3YyIOTh iH(OPMALI0 NMPO MPOAYKIiIO0 Tiel 4M iHIIOI
KOMIIaHi{ Ta HalaloTh 1110 iIH(OPMAIIiF0 MOKYIIM y 3pYIHOMY ISl HUX BUIIILAl [23].

Enexmponna xomepyia me mae xopoonise. Ha croromHimHiil neHs 0arato yKpaiHIiB aKTHBHO 3IIHCHIOIOTH
MMOKYNIKA Ha TaKWX MiKHapomHux mmwiatdpopmax sk Amazon, AliExpress Ta eBay. [Ipoanani3yBaTtu II0 TEHAEHIIIO
MOJKJIMBO 32 JIOTIOMOTOIO JaHUX, SKi HaJaloTh yKpaiHChKi MOIITOBI CIyXOH, II0 3aiMarOThCs IOCTaBKOIO 3aMOBIICHbD,
3IIICHEHNX 3a JAOTMOMOTror e-commerce miardopm Oe3rnocepeHbo 10 HoKymis. CriocTepiraeThesl iKaBa TEHIISHIIS:
YKpaiHChKI MIaTGopMu ENeKTPOHHOI KOMepIlii 3aiiMaloTh Habarato BHIIY YacTKy, HDX iHO3EMHi, THM HE MEHIIE,
KUTBKICTh 3aMOBIICHb TOIITOIO BHUIIIE caMe y iHO3eMHHX e-commerce miatdopM. Y IIbOMYy HE MOXKHA BiJCIIIKyBaTH
MPOTUPIYYs, aJKe Taka PO30DKHICTH MOXKJIMBA 3a JEKUIBKOX MPHUYMH: IMO-TEpIle, 1e iHTerpauis oduiaiiH Ta oHaiH
MIPOJIaXiB, MO-ApYTe, e JIOKaJbHICTh e-commerce iaTGopM BHACTIIOK BIIPOBAKEHHS CUCTEM Kyp €PCHKOI JOCTaBKU
Ta (a00) CaMOBHBO3Y.

Ce30HHICMb  GUKOPUCMAHHA  NAam@opm  eneKkmpoHHol Komepyii. YKpailHCBKOMY pHHKY e-commerce
NPUTaMaHHA CE30HHICTh, TaK CaMO SIK 1 3BUYAaHHOMY pO3IpiOHOMY pUHKY. [IpM LbOMY HOSICHIOETBCS L€ HE JIMIIE
LUKJIIYHICTIO Ta MIKOBUMHU NepiofamMu (HAaUpHUKIAA, CBATA), aje M XapakrepoM Iokynok. Llei ¢akt HamzBnuaiiHO
BIUIMBA€ Ha NPUOYTKOBiCTh MaTopMu Ta epeKTUBHICTD 11 PyHKIIOHYBaHHS — OCHOBHUM KaTaJli3aTOPOM CTa€ IiHa Ha
TOW uM iHmMH ToBap. OTXKe A BUSBICHHS €(EKTUBHOCTI JSUIBHOCTI IJIaTGOPMHU €IEeKTPOHHOI Komepuii moTpiOHO
BIJICITI/IKOBYBATH SIK BIUIMB IIKOBUX II€PI0/IiB, TAK 1 XapaKTep BiAMOBIIHNX MOKYMOK (puc. 1).
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Puc. 1. B3aeM03B 30K ce30HHHX MePioAiB aKTUBHOCTI MOKYNLIB T 3HAYEHHS CEPEIHHOr0 YeKYy MPOTIATrOM POKY
(cxknadeno 3a [24])

Ha ocHoBi qanux puc. 3 Mo>xeMO 3pOOHTH BUCHOBOK, 1110 HAWOUIBII MPUOYTKOBUMH EpiofgaMu JJIsl TisUTbHOCTI
e-commerce iatdopM € Taki MicAll SK TpaBeHb, JIHCTONAJ Ta IpyAeHb. HalOLibln BHCOKa cyma CEpeaHBOTO YEKy
(1873 rpH.) npunanae Ha rpyaeHs. [Ipnbmmzno 17% Bcix TpaH3akiii Ha TepuTopii YKpaiHM NpHIafae Ha JHCTOMAN,
Tak gk nomyssapHicTh akmii Black Friday crpimko 3pocrae 3 poky B pik. Halimenmmii cepenniit uek (1431 rpH.) — y
YepBHI; CIaJ] Mepiofy aKTHBHOCTI MIPUIIAAE HA CIYCHB Ta YSPBECHb.

Sk mi TeHAeHMii BIUIMBAIOTh HA e(DEeKTUBHICTh (YHKIIOHYBAaHHS PI3HOMAHITHHX e-commerce IiaTdopM i B
qoMy 1151 €peKTHBHICTh 3HAXOIUTH CBOE BiTOOpakeHHS?

Jis TopiBHSHHS Bi3bMEMO TPW HAaWNOMyJSPHIMMX B YKpaiHi miaThopM eIeKTPOHHOI KOMEpIil 3 pi3HUMH
CIIOXKMBYMMH OpieEHTHpaMHu, a came: 1) Rozetka.com.ua, sika pyHKIitionye nmepeBakHo 3a ¢popmarom B2C; 2) OLX.ua —
turoBoro npezacraBauka moaeni C2C; 3) Prom.ua — npuknan moneni B2B. Buznaunmo, sika 3 miaropm € HaiOUIbIn
e(eKTUBHOIO 3a JIBOMa MOKa3HMKaMHU — KOe(ili€HT KOHBEPCIl BiJ] TPOIAXiB Ta CEpeIHS BapTICTh 3aMOBJICHHSI.

1. Koeoimient konsepcii Bix mpogaxiB (Kioys) — 1€ yacTka BinBimyBauiB, siKi 3AIHCHIOIOTH NOKYIKY Ha
rwiatdopwmi (popmyna 1):

KIZIEKICTRITOKYIILIB

KOHE KIJBKICTEEIAEI Sy BaviB 0

3a pmanmmu Marketing Sherpa [25], crnpaBeanuBuii xoedillieHT KOHBepcii it e-commerce IiaThopm
cTanoBuThH BiJ 1% 1o 5%. [Ipore BapTo po3ymity, o KoedillieHT KOHBEpCii € Ty’e KOHTeKCTyalabHuM. Ha koedinieHT
KOHBEPCI€ BILTHBAE THI TOBAPY, HOTO BAPTICTh, CIIOCIO 31CHEHHS MOKYITKU, MIBUAKICTH Tpadiky Toio (Tadm. 2).

Taoauuga 2.
KoediuienTn konsepcii 1is1 Hali0IBIINX YKpaiHCbKHX e-commerce miaTdgopm
KinmpkicTh KimpkicTh Koediuient
Bupyuxka, . . . .
[Tmatdopmu THC. IpH TOKYITIIiB 32 BIJIBITyBaUiB 32 KOHBepcii poaaxis,
' ) 2018 p., ocib 2018 p., ocid %
Rozetka.com.ua 6 000 000 2 334 630 49 070 000 4,76
Olx.ua 18 500 000 3826270 90 000 000 4,25
Prom.ua 11 700 000 4 082 345 56 520 000 7,22

Ircepeno: cknadeno 3a [26]

JocmimkyBaHi iat¢hopMu eIeKTPOHHOI KOMEpIIii MaroTh TOCTAaTHI BUCOKI MOKAa3HHUKH KoedimieHTa KOHBepCii
nponaxis. lle o3Hauae 30a1aHCOBAHICTh MIX KUIBKICTIO Bi/IBIlyBaHb Ta KiJIbKICTIO MOKYIIOK, 1[0 JOCATAETHCS LIISIXOM
IPaMOTHOTO TPOBE/ICHHS MapKeTHHroBUX 3axofiB. HaiOinbminii koedimieHT koHBepcil y miatgopmu Prom.ua, i ue
MOJKHA TMOSICHUTH THM, 10 u1atdhopmu Moneni B2B opieHTYIOThCSI B OCHOBHOMY Ha KOHKpETHI BUAM Oi3HECY, a OTXKe
TUM (AaKTOM, 1[0 KOPUCTYBadl BIBIAYIOTh Taki MaiJaHUYMKH LIJIECHPSIMOBAHO, 3 METOI KYMiBJIl MOTPiIOHOTO TOBapy
JUIsl BJIacHOro Oi3Hecy. ToMy CITiBBIIHONIEHHS MiXk KUIBKICTIO MMOKYIOK Ta KUIBKICTIO BiJBiayBaHHs y ruatdopmu B2B
3HAYHO BUIIE, HIX Y HIIMX BUAIB e-commerce.



2. Cepenns BapticTh 3amoBiieHHs (AOV) Ha mardopmi enekTpoHHOI koMepii (popmyna 2):

AQV = Aoxlg Blg npogaEy

KlnpkleTe samopaeHb )

AOV Bu3HAYaETHCSA HA OCHOBI 3HAYCHHS 00CATY 3aMOBJICHD 3arajioM, a He MPOAaXKiB Ha OAHOTO KITi€HTa. Xo4a
OJIMH KIIIEHT MOX€E MOBEPTATUCS KITbKa pa3iB IS 3MIHCHEHHSA MOKYIKH, KOKHE 3aMOBJICHHS OyJle BpaXOBaHO OKPEMO
npu BuzHaueHHi AOV [27].

[Ipu mopiBHAHHI BHIIB IUIATGOPM EIEKTPOHHOI KOMEpIi 3a TaKUM IOKAa3HUKOM, SIK CEepejiHsl BapTiCTh
3aMOBJICHHS, BaXIJIUBO PO3YMITH, SIKi TPYNH TOBApiB OE3MOCEPEIHBO BIUIMBAIOTh HA HOr0 301UIbIICHHS YM 3MCHIIICHHS.
[TopiBHSBIIM CEpeAHIO BAPTICTh 3aMOBJICHHS 3arajioM, 3MOXKEMO MPOCIIIKYBAaTH, SKHH BHI IUIATHOPMHU
Halie()eKTHBHiIlIE BUKOPHCTOBYE CBOT MOKIIMBOCTI (Tabi. 3).

Ta6auus 3.

CepenHsi BAapTiCTh 3aMOBJIEHHS IJIsl HANMONMYJISIPHIIIAX YKPATHCBKHUX e-commerce miaTtgopm
[loxazHauk OLX.ua Rozetka.com.ua Prom.ua
Jloxix Big mpomaxy, THC. TPH. 18 500 000 6 000 000 11 700 000
KinpkicTh 3aMOBJICHB, THC. OJI. 3 826,27 2 334,63 4 082,35
CepenHs BapTiCTh 3aMOBIICHHSI, TPH. 4 835 2570 2 866

IDrcepeno: cknadero 3a [28; 29, 30]

OdeBHIHO, MO TMOKA3HWK CEpeAHBOI BapTOCTiI 3aMOBJICHHS HaiBumuii y mmatdopmu OLX.ua, ska mie 3a
mozemto C2C. TIpoTe BaXIMBO 3pO3YMITH, SKi TPYIH TOBAPiB CTBOPIOIOTh HAHOUTBIINI OKAa3HUK TOXIAHOCTI IS Mi€l
e-commerce matdopmu (Tabdi. 4).

Tabunus 4.

Cepennsi BapTicTh 3aMOBJIEHHS 32 rpynamMu ToBapiB aJs miaatdgopmu OLX.ua

T'pyna Tosapis Joxin Big npogaxy, Tic. | KijgbKiCTh 3aMOBJICHbB, THUC. CepeHsi BapTiCTh

TpH. Ol 3aMOBJICHHSI, TPH.
EsexTpoHika 20 460 30 088 680,00
Opsr Ta akcecyapu 18 756 78 150 240,00
ToBapu it aBTOMOOLIS Ta 17 520 23 360 750,00

3aIT4acTHHU

ToBapu i gomy 14 640 34 857 420,00
ToBapu juis nited 11424 71400 160,00
ToBapu [uisl BiHOYHMHKY 11 544 18 771 615,00

Iicepeno: cknadeno 3a [21]

OTxe, MOXHa CTBEP/DKYBATH IPO IOPIBHSIHO BHCOKY €(EKTHUBHICTH JISUIBHOCTI JeMOHCTpYIoTh came C2C
m1aTGOpMH, IO YACTKOBO MOSCHIOE, YOMY Ha YKpPaiHCHKOMY PHHKY HaHOiNbIa YacTKa PUHKY i HAHOIMBbIIWIl piBeHB
JOXOJHOCTI pHIazae came Ha e-commerce miatgopmy OLX.ua.

JisueHICTh e-commerce TaTdopM, iX PO3BUTOK Ta MIJBHUIICHHS IOMYJIPHOCTI Hapasi HampsiMy IIOB’s3aHa
HacamIepes 3 PO3MHUPEHHSIM NOHU(POBOI EKOHOMIKH, 3 TIOSBOIO HOBHX METOZIB 3IIMCHEHHS IOKYNOK, a OTXKe,
mwiatdhopmam 33171 ePEeKTHBHOI AISUTFHOCTI Ta HApOIICHHS NPUOYTKY 3aJUIIAETHCS JIMINE BTPUMYBATHCS Ha XBIII
IiDKUTAmI3a1i] eKOHOMIKH, KOMIUIEKCHO 3aCTOCOBYIOUHM TaKi MapKETHHTOBI METOIH, SIK PEKJIAMHI 3aXO0/H, TiABUIIICHHS
L[IHA Ha TOBapH B MEXaX MPHUITyCTUMHUX 3HAYCHb Ha PUHKY.

JisutbHICT MaWJaHYHMKIB E€JIEKTPOHHOI KOMepIlii, O0cOONMBO Ha erTami iX 3alyCKy, CTHKA€ThCA 3
PI3HOMaHITHUMH BHUKJIMKaMHU, SIKi JI03BOJISIIOTH TOBOPHUTH IIPO TaKi NPOOJIEMH, SIKI CyTTEBO 3MEHINYIOTh €()EeKTHBHICTD iX
nistibHOCTI. Po3risitHeMo X JeTalbHilIE.

1. besneunicmy. He3Bakarounm Ha Te, IO 3aKOHOJaBya 0a3za ()YHKIIOHYBAaHHSI €JIEKTPOHHOI TOPTiBII YXke
CTBOpPEHA, BOHA MOTPEOY€E MOANIBIIOTO BAOCKOHAJICHHS. PO3BUTOK €1eKTPOHHOI KOMEpIii CyNPOBOIKYETHCSI pU3UKaMHU
XaKepChbKHUX aTak Ta OjoKyBaHHAM caifTiB. 3a manmmu Google 3a Gepesens 2018 poky 50 MiH. BigBimyBauiB Oymm
CIOBIILIEHI NP0 Te, IIO 3JlaMaHi caliTh Hamaraimcs BKpacTH OcoOMCTy iH(OpMAIlil0 KOpHUCTyBadiB a00 BCTAaHOBHTH
Bipyc. 3okpema, B 6epe3ni 2017 p. Takux kopuctyBadiB Oyno 17 muH. [29]. Hacmigkamu Takux 1iif € 6mokyBaHHS ab60
CaHKII] 3 OOKy IIOIIYKOBHX CHCTEM i aHTHBIpYCiB, BHACHIJOK YOTO BiABiMyBaHICTh IIaTdopM mamae, a miardhopma
BTpadae peryTartiio.

2. 3nauni mepminu docmasku mosapie. ONHIEIO 3 HAKOUIBII KOHKYPEHTHHX IepeBar Oylb-sKOro OHJIaWH-
0i3Hecy € MBHUAKICTH JOCTaBKH TOBApiB JI0 CIIOKMBAIB 1 yKpaiHChKa OHIaH-KOMEpIlis HaMaraeTbCs BIOCKOHATIOBATH
JOTiCTHYHY iHPpacTpyKTypy. Takok Ha KOHBEPCIIO BIUTUBAE BiICYTHICTh MOXKIIMBOCTI BHOOPY CIIOKUBAYEM MOMKIIUBUX
BapiaHTIB JOCTaBKH Ta MIBUAKICTH JOCTABKH — OJIHI 3 OCHOBHHX MPHYUH BIIMOBH BiJ] IIOKYIIKH.

3. Hedockonana nopmamusno-npasoga 6aza. YnHHa MOJENb PEryJIOBaHHS €JIEKTPOHHOI TOPTiBII, aKTOpaMu
sikoi € MIHICTepCTBO €KOHOMIYHOTO PO3BHTKY Ta TOPTiBNII KpaiHu, Jlep)kaBHe areHTCTBO 3 INHTaHb €JIEKTPOHHOI'O
ypsiayBaHHs, JlepKrpoacnokuBciyxk0a (AisUIBHICTE SIKOT CKEPOBYETHCS MIHICTPOM —arpapHoi IOJITHKH Ta




IPOAOBOJILCTBA YKpaiHu), He 3abe3redye HaJEeKHOTO [Eep)KaBHOTO DPEryiroBaHHA Liel cdepu Ta 3aXUCTy IpaB
CIIOKMBAdiB. YPaxoBYIOUM TpPAHCHAI[IOHANIBHY Ta TPAHCKOPIOHHY IPHUPOLY e-commerce, IOCTae Npodiema
KOMIUIEKCHOTO HOPMaTHBHO-TIPABOBOTO, OPraHi3allifHOr0 Ta TEXHOJIOTIYHOTO PEryJIOBaHHsS JSUIHOCTI MpOBaiepiB
TEJIEKOMYHIKAIIIMHUX TOCIYr, 3a0e3levyeHHs, HaJaHHs 1 peaiizamii eIEeKTPOHHUX TOCIYT, MpPaBW YKIIAJICHHS
CJIEKTPOHHUX TPABOYMHIB Mi[4ac PO3paxyHKIB 3a CHOXHTI TOBapH YW MOCIYTH, MOXJIMBOCTEH TPaHCKOPIOHHOCTI e-
commerce CepBicCiB, 3aXHCTy NPaB CIIOXHUBAYiB TOIIO.

4. Tpyonowi npu ykiadauHi 002060pie ma (inancosux yeood, ocobnuBo Ha piBHI B2B B3aemosii. Bunukae
npoOiieMa BHU3HA4YEHHS Yacy, IOPHIMYHO-IIPABOBOTO CTAaTyCy TakKOi Yroau, a TaKoX METOIIB Ta OCOOJMBOCTEH
OTIOJTATKYBaHHS eJIeKTpoHHOTOo Oi3Hecy. Y 2015 pormi B Ykpaini HaOyB unHHOCTI 3ak0oH «IIpo e1eKTpOHHY KOMEPIIIo»
[10], sixuM mepembayueHo, Mo TOTOBOPH, YKIIAACHI B €IEKTPOHHIN (OopMi, MPHUPIBHIOIOTH 0 JAOTOBOPIB, YKIAIECHUX y
nmucbMoBii opmi. [Ipore mpouenypa migmucanHs He npomucaHa. Omuc mpouenyp JONOMIr OM YHUKHYTH PU3HKIB
BU3HAHHS TAaKOTO HEIIHCHUM.

5. Bucoxki pusuxu HegiOnogioHocmi npodykyii ii AKicHUM ma QIi3uuHUM Xapakmepucmuxkam y mepesxci, a
3HAYUTh HU3bKWIl PIBEHb NOBIpU HACENEHHS N0 [HTEepHET-MOKYIOK 4Yepe3 MOpPYIICHHS MpaB CloXKHBaviB. 16 OepesHs
2017 poky Kabiner MinictpiB Ykpaiuu npuiiass [locranoBy Ne 231 «IIpo 3aTBepmkeHHs MEpeiiKy IpyI TEXHIYHO
CKJIQJIHUX TMOOYTOBHX TOBApIiB, sIKi MiJUIAralOTh FAPaHTIHHOMY peMOHTY (0OCIyroByBaHHIO) ab0 rapaHTIiiHiil 3amiHi, B
LUIAX 3aCTOCYBaHHS PEECTPAaTOPIB PO3PAaXyHKOBUX OIEpaliil», SKOK 3aTBEpIKEHO MNepesik TEXHIYHO CKIIQJHUX
MOOYTOBUX TOBapiB, SIKi MiJJISTAIOTh TapaHTIHHOMY OOCIYTOBYBAaHHIO Ta peaiizallisl SKUX, B TOMY YHCJII uepe3
IaTOpPMH €JIEKTPOHHOI KOMep1ii, Ma€e 3iHCHIOBATHCS BUHATKOBO i3 BUKOPHUCTAHHSIM PEECTPATOPIB PO3PAXyHKOBUX
orepariii Ta BHIAYeI0 CHOXHBady (ICKAIBHOTO YeKy B YCiX BHI3AKax CIUIATH 3a TOBap TOTIBKOIO. BuKOHaHHS
Cy0’€KTaMH TOCIIOAPIOBAHHS BHUMOI ITIOCTAHOBH Majo O 3a0€3MCYMTH CIIOKMBAYEBI MOKIIMBICTH 1ACHTH(IKAIT
MIPOJABI JUIS MOJAIIBILIONO 3aXUCTY CBOIX MpaB y BIANIOBINHMX JepKaBHUX opraHax. [IpoTe Ha ChOTOIHINIHINA JEHB
CIIOXKHMBAYi BCE OJTHO CTHKAIOTHCA 3 IPOOIEMaMH IIPH MOKYIILi TOTO YH 1HIIOTO TOBApY, HAMIOIINPEHIINMY 3 SIKHX €:
BIJICYTHICTD iZeHTH(}IKaIil MponaBmiB, HEHAaJaHHS CIOXHBAYCBI MTOCTYIHOI, TOBHOI, HOCTOBIPHOI Ta CBO€YACHOI
iHpopMaii mpo ToBapu, POOOTH Ta MOCIYTH (Iaimi — MOKYIKH); HEMOXKJIMBICTD JUTS CIIOKMBada TEPEBIPUTH SKICTh
MOKYIIKH; TPYIHOII Y BPETYIIOBaHHI CIIOPIB €-commerce; Bi/ICYTHICTh HEBIABOPOTHOCTI MOKapaHHs HEZOOPOCOBICHOTO
MIPOAABIIS; BiICYTHICTE/HEIOCTATHICTD TaPAHTIH CIIOKUBAaYaM TOIIIO.

CBiTOBHI JOCBiJ CBiTYHTH, IO HANiOHAJIHHE 3aKOHOJABCTBO IIPO 3aXHCT IIPaB CIIOKMUBAYiB CTA€ OCHOBOIO Ta
e(peKTUBHIM IHCTPYMEHTOM Y BHPIILIEHHI CIIPHUX NUTAaHb HABITh 1032 MEXaMH BHYTPIIIHBOIO PHHKY, OCKLIBKH
TOJIOBHI ITpaBa CIIOKMBaUiB € BU3HAHUMU B YChOMY CBITI, 8 HalliOHAJIIbHI 3aKOHU Ha 3aXKCT IPaB CIIOKUBAYIB y PI3HUX
KpaiHax 3HaYHOIO MIpOIO € MOTIOHUMH.

BucnoBku. Ha ocHOBI npoBeneHOro aHaji3y NpakTHKW (QyHKIIOHYBaHHS e-commerce miardopM B YKpaiHi
BCTAaHOBJICHO, 110 CIIOCTEPIra€ThCsl CTPIMKUI PO3BUTOK CUCTEM €JIEKTPOHHOI KOMepIIii.

3a pe3ynpTaTaMy BUBUYCHHS NPAKTHKHA (YHKIIOHYBAaHHS HaWOUIBIIMX BITYM3HAHUX e-commerce IuiaTthopm
BUSIBJICHO, IO JKOJIHA 3 HUX HE iCHY€ B YUCTOMY BHIIIAI (Y KOHTEKCTI peani3oBaHol Oi3Hec-Moeni). a1l BUSBICHHS
e(eKTUBHOCTI (DyHKIIOHYBaHHSA IUIATGOpPM eNeKTPOHHOI Komepiii B YKpaiHi ieHTH(IKOBAHO OCHOBHI TEHJCHII]
PO3BHUTKY €-commerce Ta pPO3paxOBaHO HAWOUTBII BAXJIMBI MMOKAa3HUKH IS JaHOTO BUAY Oi3Hecy — Koe(iIieHT
KOHBEpCii Ta BETHYMHY CepeIHBOi BapTOCTi 3aMOBJICHHSA. Ha OCHOBI craTrcTHYHOI iH(pOpMamii Ta aHATITHYHUX TaHUX
MPOAHANI30BaHO, SKUM YHHOM HAa PO3BHTOK TPHhOX HAWOUIBIN TOMyISApHUX Maimandukd B Ykpaini (OLX.ua,
Rozetka.com.ua, Prom.ua), BIuMBaroTh Taki GpakTopH, siK MIBUAKICTH JOCTABKU Ta 3aJEXKHICTh Pe3yJIbTaTiB AisIIbHOCTI
wiatrgopm Bix dakropy ce3oHHOCTI. PospaxyBaBmin koedili€HT KOHBepcii Ui BUIlEHaBeleHHX IathopM Ta
MPOAHAI3yBABIIN CEPEIHIO BapTICTh 3aMOBJICHHS, MIWIUIA BHCHOBKY, IO HAaWOUIBII €(QEKTHBHOIO € IisUTbHICTH
maiinanunky OLX.ua (sika ¢yHkuionye 3a monemmo C2C), npore TMOKa3HUKHM JBOX IHIIMX IUIATGOPM TaKOXK €
JIOCTaTHHO BUCOKHUMH.

Jnst oOrpyHTYBaHHSI MOJAIBIINX IMEPCHEKTUB PO3BUTKY e-commerce B YKpaiHi BUBUEHO Ta y3arajlbHEHO
PH3HKH, 3 SKUMH CTHKAIOThcs e-commerce riatdopmu. [IpoananizoBaHo, SKUMH € HACIIIKU BIUIMBY TaKMX HETaTHBHUX
(hakTOpIiB, sIK HeOe3eKa XaKepChKUX Ta BIPYCHHX aTak, BIACYTHICTh HEOOXiIHOI HOPMATHBHO-TIPABOBOI 0a3u caMe ISt
3HAYUTh HU3bKUI PiBEHB OBIPU HacelleHHs 10 [HTepHET-TIOKYIIOK Yepe3 YacTe NOpYyLICHHS MPpaB CIOKUBAYIB.

OTxe, eIeKTPOHHA KOMEPIIis SK CKIIa10Ba EIEKTPOHHOTO Oi3Hecy 3HaXOANUThCSA B YKpaiHi HA eTarli akTHBHOTO
PO3BUTKY Ta Ha0yBae Bce OUIBIIOrO 3HAYCHHS B YMOBax IIoOami3amiiHUX IEepPeTBOPEHb, MPOTE iCHYIOTH IICBHI
TIEPEIIKOIM, HAacaMmIiepell HEeIOCTaTHS MOCTYIHICTh MepeXi I[HTepHeT y pi3sHHX perioHax KpaiHW. YTIM CTPIMKHN
PO3BUTOK iH(pOPMANiIHHO-KOMYHIKAIIHUX TEXHOJIOTiIH 3a0e3rneuye 3Ha4HI TEMITH 3POCTaHHS OOCSTIB €IeKTPOHHOL
KOMEPIIii, 1 BITYN3HIHI €KOHOMICTH Tepe10avaroTh, 10 3 KOXKHAM POKOM BOHA MOCiIaTUMe Bce OLIblI 3HAYHE MicCIe B
€KOHOMIIll YKpalHH.
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