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MANAGEMENT OF CONSUMER PERCEPTION OF ENTERPRISE MARKETING
TOOLS

Busnaueno, wo ynpaeninna y cucmemi 8iOHOCUH ‘“NIONPUEMCMBO-KIIEHM ™~ 3YMOBIIOE NOEOHAHHSL
080X DIi6HIB. BU3HAUEHHS DIBH YNPAGILIHHA 63AEMOOIEN0 NIONPUEMCMBA 3 KIIEHMOM, YNPABIIHHS
KIIEHMCbKOI0 0a3010 OAHUX, AK 080X OKpeMUX DI6HI8 YNPAGIIHHA, WO CHPUAE BNPOBAONCEHHIO Y
NPAKMUyHy OISNbHICMb NIONPUEMCMBA OPIEHMOBAHUX HA KIIEHMA MAPKEMUH208UX KOHYEenyill
sedenns Oisnecy. Bzaemodis “‘nionpuemcmeo — KiieHm” y KOJCHOMY 3 KOMNJIEKCI8 MA€E C8Oi
IHCMpYMeHmu  YNpAaeuiHHs. VNPAGNIHHA 3AJIYYEeHHAM KIIEHMIB, YNPAGIIHHA 00CIY208Y8AHHAM
KIIEHMIB, YNPAGAIHHA YMPUMAHHAM KAIEHMIE.

Pozenanymo Customer Relationship Management (CRM), saxuii  oxonaro€ NpakmuyHo 6Cio
OisiIbHiCMb KoMNaHii, wo npayroe 3 kuienmamu. L{a mexuonoeis niompumye 30ip, 06po6Ky ma
ananiz ingopmayii 08 BUNYYEHHI MAKCUMAIbHO20 Npubymky 3 'nepcnekmuenux" Kiienmis,
3Q7IY4eHHs. HOBUX KIIEHMI8 ma 30epedcents ICHYIUUX KIIEHMIB, CKOPOUeHHs eumpam npu pooomi 3
Humu 1 niosuwenHs aosnvHocmi. 3acmocyeanns CRM-cucmemu  0o36011€  niosuwyumu
epexmuenicms MapkemuHey, 30ymy i cep8iCHo20 00C1Y208Y8aHHA 3d PAXYHOK 6€0eHHs €OUHOI ba3u
KIIEHMIB.

It is determined that management in the system "enterprise-client” causes a combination of two
levels: determining the level of management by the interaction between the enterprise and the
client; management of the client database, as two separate levels of management, which facilitates
the implementation in the practice of the enterprise customer-oriented marketing concepts of doing
business. The enterprise-client interaction in each of the complexes has its own management tools:
customer involvement management,; customer service management, customer retention
management.

Customer Relationship Management (CRM) has been considered, it covers virtually all the
activities of a customer service company. This technology supports the collection, processing and
analysis of information to maximize revenue from "prospective" clients, attract new customers and
retain existing customers, reduce costs when working with them and increase loyalty. Application of
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CRM-system allows to increase efficiency of marketing, sales and service at the expense of
maintaining a single customer base.

Ways to improve the sales strategy of an industrial enterprise are given:

1) Conducting an effective advertising campaign by placing it in print media, outdoor advertising,
electrified and illuminated panels with fixed, animated or programmed typeface to be displayed in
large industrial centers and regions, advertising on transport.

2) Participation in exhibitions that should play a significant role in the strategic development of
communication policy.

3) Conducting personal sales. This is an oral presentation of a product for sale in conversation with
one or more potential buyers.

4) Carrying out sales promotion measures.

5) Reduce the price of enterprise products as much as possible.

6) Obtaining international standards and certificates of quality through the adaptation of the
company's products to the world requirements and standards.

7) Paying great attention to customer service through the formation of dealerships and service
offices in the country.

8) Expanding the sales network by creating and organizing Internet commerce and increasing the
number of retail outlets in retail chains.

Knwuosi cnoea: mapkemuneosi incmpymenmu, YNPasiiHHs, CROHCUBAY, 83AEMOOisL;
Customer Relationship Management.

Keywords: marketing tools, management; consumer, interaction; Customer Relationship
Management.

IMocTaHoBKa MPOOJIeMH. AHATI3YIOUHM PIBHI YIIPaBIiHHSI B3a€EMOBIJTHOCHHAMHM 3 KJTIEHTAMHU HEOOXIJIHUM CTa€e
PpO3poOKa KOHKPETHHUX CTpATErii, MiAX0IB Ta METOAIB CIIBIpAlll 3 KIIIEHTAMU Ha KOYKHOMY DiBHI, SIKi BUCTYIIaTUMYTh
0a30BUMH OpPIEHTUPAMH TP BIPOBAPKEHI Y NMPAKTUUHY AisUIBHICTH ITiIPUEMCTBA TEXHOJIOTIH, 3 JOIOMOTOI0 SKUX
OyzayTh mpuiiMaTuCs pilIeHHA. YTPaBIiHHS B3a€MOIEI0 3 KIIEHTOM BKJIIOYAae B ceOe OCHOBHI (YHKII yNpaBiiHHS:
TUTAaHYBaHHS CITBIIpAIi 3 KI€HTaMH, BU3HAYEHHS CTpATerii CHiBOpaIli, BU3HAYCHHS IITFOBHUX 3a/1a4 Ta MPIOPHUTETIB
CHiBIpary, aHaji3 piBHA 3aJOBOJICHHS Ta JIOSUTBHOCTI KJIIEHTIB BiJl CIIBIpAIli 3 MiAMPHEMCTBOM, CTBOPEHHS CHUCTEMHU
MOTHBAIlii TMOCTIHHUX KIIi€HTIB. HasgBHICTH KOHKYpEHTHOI TepeBard Uil KOMIIAHIH XapaKTepu3ye IX 3IaTHICTh
3aI0OBOJIBHATH HE TUTBKM (DYHKIIOHANBHI, ajie 1 HeMaTepiaiabHi MOTpedu KIE€HTIB, 0OYMOBIIOIOUH Iepenady oOpasis,
acoriarii, o CHpHUsAIOTh iX caMoimeHTH(]IKamii 3 MapKEeTHHTOBUMH IHCTPYMEHTaMH. 3 OTJISIy Ha NEpCHEKTHBHICTh
JAHOTO HAIPSIMKY AOCIIIKEHb Ta HOTo IpaKTHYHY HiHHICTh, HEOOXiTHO BU3HAYNTH OCHOBHI (DaKTOPH SIKi MalOTh BILUIUB
Ha BapTiCTh MAPKETUHIOBUX IHCTPYMEHTIB, OOIPYHTYBaTH 3aCO0U 1X YHpaBIIiHHS.

1. Anaxi3 ocraHHix gocaimkeHs i my@uikaniii. JlociiPkeHHSIM CYTHOCTI, Ta OCOOJIMBOCTEH YIpaBIiHHAM
CTHOXKUBYUM CHPUIHATTSAM Ta JIOSUIBHICTIO KIIIEHTIB O MAPKETUHIOBUX IHCTPYMEHTIB 3aiiMalIUCh Taki BueHi, sk [luma
0., €srymenko I'., Kassuxk 10., Komnannes M., JIsanesud M., Mensauk O., Temmopain I1., [{urankosa T. Ta iH. Ixmi
npami MicTaTh OaraTWii TEOpPETHMYHMI Martepiall, OJHAK JWHAMIYHE MAapKETHHIOBE CEPEJOBHIIE BHMArae IpOBEICHHS
MOJAJIBIINX JIOCHIPKEHb.

ITocranoBka 3aBaaHHs. Mera cTaTTi — JOCHIIPKCHHS HAyKOBO-METOJMYHMX ITIXOJIB O BHM3HAUYCHHS
OCHOBHUX HaIPsIMIB yIPaBIIiHHSA MapKETHHIOBUMH iHCTPYMEHTAaMH IiATIPUEMCTBA.

Bukian ocHoBHOro martepiajiy gociimkeHHs. [IoHSATTA “B3aeMOmis 3 KIE€HTOM — II€ KOMIUIEKC 3aXOJiB
MIPOMHUCIIOBOTO MiAIPHEMCTBA 3 YIPABIIHHA 3aJy4YCHHSM, YTPUMAHHAM KIIIE€HTIB Ta iX OOCIyrOBYBaHHIM, Ha SKOMY
TPYHTYIOTBCSI BOpPiBHEBE YIPABIIHHA KIIEHTCBKOIO 0a3zoro mimmpueMmctB [l]. YmpaBmiHHS y cucTeMi BiZHOCHH
“HiINPUEMCTBO-KIIIEHT” 3yMOBIIIOE TIOETHAHHS IBOX PIBHIB: BU3HAUYEHHS PIBHS YIIPABIIHHS B3a€EMOJIEO MiJPHEMCTBA
3 KJIIEHTOM; YIIPaBJIiHHS KJIIEHTCHKOI 033010 NaHHX, K JBOX OKPEMHX PIBHIB YIPaBIiHHS, 1[0 CHPUSE BIIPOBAPKEHHIO
y TpaKTUYHY IiSUIbHICTh MIANPUEMCTBA OPIEHTOBaHMX HA KIIEHTA MapKETMHIOBUX KOHLEMIINH BeleHHs Oi3Hecy.
BzaeMonis “mianpueMCTBO — KIIIEHT Y KOXKHOMY 3 KOMITICKCIB Ma€ CBOT IHCTPYMEHTH YIIpaBiiHHA [2, ¢.515]:

1. Komnnexc ynpasninns 3a1y4eHHsIM KIIEHMI8 BKII0YAE:

- mochipkeHHs: (POPMYBaHHS Ta CTBOPECHHS 0a3W MOTCHIIHHUX KIIIEHTIB;

- pO3pOOIICHHS MONITHKH CITIBIIPAIli 3 MOTCHIIIHHUME KITI€EHTAMU;

- OpraHi3aiir 3yCTpiueii, mpe3eHTAaIlil 3 MOTCHIIIHHIMY KITIEHTAMH ITiAPHEMCTBA,

- PO3poOKy cuCcTEeMH Ta MeXaHi3My A1l OpMyBaHHS IONUTY Ha MPOAYKIIIO Ta MOCIYTH MiAIPUEMCTBA.

Customer Relationship Management (CRM) 0XOIUTIO€ MPakTHYHO BCIO TiSUTBHICTH KOMIIaHIi, IO MPAIioe 3
xiieaTamu. Ls TexHoorig marpumye 36ip, 06poOKy Ta aHami3 iHGopManii I BIIyYeHHS MaKCHUMAIBHOTO MPHOYTKY



3 "mepcreKTHBHUX" KIIIE€HTIB, 3aJydCHHSI HOBUX KII€HTIB Ta 30€peKeHHS iICHYIOUMX KITI€HTIB, CKOPOYCHHS BUTPAT IpHU
poboTi 3 HUMHM 1 MiABHMIICHHS JosuibHOCTI. 3actocyBaHHs CRM-cucremu n03Boisi€ HiIBUINUTH e(EKTHBHICTh
MapKeTHHTY, 30yTy 1 cepBiCHOro oOCIyroByBaHHsS 3a PaxyHOK BeJleHHs €IuHOI 0a3u kiieHTiB. PoboTa 3 KilieHTOM
NEPEKIAIAEThC HAa TEXHOJIOTIYHY OCHOBY: YCIHiX KOMIIaHIi OUIbIIE HE 3aJICKHTh Bl 1HAWBIAyalIbHUX 3MI0HOCTEH
CHiBPOOITHHKIB, Bijl INIMHHOCTI KaJpiB y KommaHii [1].

1I. Komnnexc ynpasninus oociyeogysannsam kiienmis. OIHAM 3 TAKHX METOJIIB MOJKHA BB)KATH BIPOBAKEHHS
Ha mignpuemctBax crparerii CRM abo crparerii ynpaBiiHHS B3a€MUHAMH 3 KIi€HTaMH. BUBUEHHS CIOXXHBadiB
CTaBUTH T'OJIOBHOIO CBOEIO METOIO PO3YMIHHS 1 IPUHHATTS X MOTpeO Ayt 3a0e3redeHHs iX MOBHOTO 3310BOJICHHS. | 11st
BOTO HEOOXiTHO BUSBUTH 1 TTHOOKO IMpoaHaNi3yBaTH MOTPEOW, IO BXKE CKIAIHCS, BUBYATH 3aKOHOMIPHOCTI X
PO3BUTKY i pOpMyBaHHS HOBHX MOTPEO.

CyTb cTparterii yrpaBiiHHSI B3a€MAHAMH 3 KIIIEHTAMH PO3KPUBAETHCS depe3 Taki kpurepii [3,c. 240]:

— Opi€eHTalis MiANPUEMCTBA HE HA MHUTTEBUI pe3yibTaT, a Ha JOBFOTPHBAIY IEPCIEKTHBY, Ha OCHOBI
3IIHCHEHHS CTPATETiYHOrO TUTAaHYBAaHHS 1 IPOrHO3YBAHHS 3MiH Ha PHHKY;

— BUXiJ] HA PUHOK HE JIMIIE 3 MPOIO3MLIEI0 TOBAPIB 1 MOCIYT, aje 1 i3 3aco0aMu BUPIIIEHHS BUHUKAIOYMX
npooeMm;

— 3aCTOCYBaHHS B €IHOCTI CTpaTerii 1 TaKTUKU CHIJIKYBaHHS 3 KJII€HTAMH, NPUCTOCYBaHHSIM JO BHUMOT
TIOKYTILIB 1 0/IHOYACHOIO LIJIECIIPSMOBAHOIO JII€I0 Ha HUX;

— IHAMBIAYaJIbHUN MiXix (TIepcoHai3alist) 10 KOXKHOTO KIIIEHTA 1 CIiBIpals 3 HUM.

TakuM YMHOM, CTa€ OYEBHMIHMM, IO B HOBHUX YMOBAaX CTpaTeris YNpaBIliHHA B3a€MOBIJHOILCHHSIMH 3
KIIIEHTaMH Ma€ iCTOTHI IepeBard mepel TPaIuLiiHIM IHAYCTPIaIbHUM IiAXOIOM E€TOXH IPOJABIIB, OCKIIBKHA caMe
BOHHM OyNH 3aKOHOMABIIIMH BCiX €KOHOMIUHHMX MporeciB. 3 iHmoro OOKy ISl CTpaTeris BHMAarae BiJ KepiBHHUIITBA
MIITPUEMCTBA 1 30yTOBOTO MEPCOHAITY ICTOTHOI epe0yI0BH i KapAMHAIBHOI 3MIHH MIPIOPUTETIB, IO 3aBXKAH MOB'SI3aHO
3 JIOJATKOBHMH BUTpAaTaMH i pU3MKOM. MITH Ha Iie, 1103a CyMHiBOM, Ma€ CEHC JIHMIIE TOMi, KOIH OUYiKyBaHMil edeKT
3MOK€ KOMIICHCYBaTH BCi HeMuHy4Y1 TpynHomti. [loku B YkpaiHi, Ta i Ha BCbOMY ITOCTPaISHCHKOMY IPOCTOpIi, YacTiIe
nepeBakac HeraTUBHA MOTHBAILS TPU BIPOBAKEHHI 1Ii€i cTpaTerii, TOOTO KEPIBHUKK KOMITaHId MPUHAMAIOThH PIIICHHS
PO 3aIlyCK TAKOTO MPOEKTY JIMIIE B THX BUIAKaX, KOJU BOHHU:

— BTPa4yaloTh 3JIaTHICTh KOHTPOJIFOBATH POOOTY BiJILTIB MPOJAXKY;

— HE MaloTh J0CTOBIPHOT iH(OPMALIiT IPO CTOCYHKH 3 KJIIEHTOM;

— BinOyBaeTbcs MAacOBHH BITIK KIIEHTIB 1 IPH LOMY MEHEKEPaMH HE aHAN3YIOTHCS NPHUYHMH BTPATH
KIJII€HTIB.

BrpoBamkennss CRM-TexHosoriii Ha MiANPHEMCTBI nepeabayae He JIMIIE 3aCTOCYBaHHs CTparerii, ajue i
BiIMOBIHOI iH(pOpMamiiHO-aHATITHIHOI 0a3u. HeoOXiqHOI yMOBOIO € TaKOX 1 3MiHa OpPIEHTHPIB B KYJIBTYpPi CaMOTO
migmpuemctBa. Ciif 3a3HAYUTH, IO iICHYIOTh KOMIAaHIi, SKi CAaMOCTIHHO 3aiimMaroThcsi po3podkoto CRM-cucrem. Coi
JIOKaNbHI 3aBJaHHA BOHM BHPIIIYIOTh 3 BHYEPITHOIO TOYHICTIO. AJle OCHOBHA Mpobjiema, M0 BHHHUKAE Y TaKUX
MIAPUEMCTB, — LIe CHHXPOHI3alisl BIacHoi iHpopmarii 3 iHpopMmatiiero 3 iHIKX JpKepen. Sk Bxke paHiiie 0yJio cka3aHo,
y OinpmIocTi BUNAAKIB 3aMOBHUKOM BrpoBamkeHHs CRM-cucteMn BHUCTyHae KEepiBHHK, BiIMOBINANBHUHN 32 MPOJaXi:
JUPEKTOP I10 MPOoJIaKaxX, KOMEPIIHHIH AUpeKkTop abo Oe3nocepeHb0 reHepaibHui tupekTop. O6'ekToM aBTOMaTH3aLIT
BUCTYIIAE BIIJIUI IPOJAXKYy, IHOJI BIILT MapKeTHHTY. SIK npaBuio, 3aBAaHHs BOPOBaKEHHS TOCUTH CX0xi [1].

3 METOI [OCATHEHHS KOHKYPEHTOCIPOMOXXHOCTI Ta JOTPHUMAHHS HEOOXIMHOI JIOSJIBHOCTI 3 OOKY KIII€HTIB,
MIPOMHUCIIOBI HIiANPUEMCTBA y pOJIi MOCTadaJbHUKIB IOBHHHI 0OpaTH cTpaTeriro oOCIyroByBaHHS Kii€HTIB. BuOip
cTparerii IPYHTYEThCS Ha TIPYHTOBHUX JOCIIJUKEHHSX 30BHIIIHBOTO Ta BHYTPIIIHBOTO CEPEAOBHINA, B SKOMY
(YHKIIIOHY€E ITPOMHCIIOBE MiIIPHEMCTBO Ta IUTAHY€E MOJITUKY 00CIYyrOBYBaHHS.

CepBicHe OOCIYrOBYBaHHS KIII€HTIB - OONUYYS KOMITaHIi - € HaiOLIpII BakmuBow ckianoBoro CRM. Sk
MPaBWJIO, OUTBIIICTH BiAMOB BiX KOPUCTYBAaHHS TOBapaMH i MOCIYTaMH BifOYBA€ThCS MICIS MPOINAXy, KONH KIIEHT
MMOYMHAE PO3YMITH, IO KOHKPETHO BiH Ma€ 1 M0 KOMMAHIis-MIPOAABEb POOWUTH IJIS 3aIOBOJICHHS HOTO TOTpeO.
KirouoBHii MOMEHT B CepBICHOMY OOCIyrOBYBaHHI - HIBWJKICTh pearyBaHHs KOMIIaHii Ha MpOOJieMU KII€HTa, SIKICTh
BUPIMIEHHS [UX TPOOJIeM 1 3a7J0BOJICHICTD KITI€HTIB.

HeoOxigHi 1aHi 111 MapKETHHTOBOTO aHAJII3Y Ta PO3POOKH CTpaTerii MapKeTHHTY (DOPMYIOThCS Ha BCIiX PIBHSAX
po0OTH 3 KII€EHTaMH: BiJl MPOJAXIB J0 TrapaHTIHOrO Ta micisrapaHTidiHoro oOciyroByBaHHsA. Hampukiaa, Ha OCHOBI
JaHUX 3 MIJCHCTEMH YIPaBIiHHSI 30yTOM MOXKHA BHIUIMTH TPYNU AOXIAHUX KIIEHTIB 1 MOJUIMTH iX Ha THX, XTO
"[ulaTUTh Bifpasy Oarato", i THUX, XTO BiiJae IepeBary IUIATHTH BEIMKI CyMH YacTHHAMH. 3'SIBISIETHCS MOXKIMBICTDH
YiTKOTO ()OpMyBaHHS HAOOPY MPOAYKTIB/MIOCIYT Ta IX CHOXXHMBYMX BJIACTUBOCTEH, a TAKOXK PIBHS HEOOXiIHOTO cepBicy
Jutst Ti€l 4 1HIOI rpynu KiieHTiB. MoXHA oTpuMyBaTH iH(oOpMalilo npo "HecOKIHHUX" KIIEHTIB, PO KiJIBKICTH 1
MIPUYUHA TOBEPHEHB. SIK BUIHO, MeXa aHali3y He 3Hae KOpAoHiB [3, c. 240].

BBenenHs B mrar mocamy MeHeIpKepa 31 30yTy TakoX JO3BOJIMTH 3pPO3YMITH, SIKUM YHHOM IIPOMHCIIOBE
MiATPIEMCTBO TIOBUHHO OpPTaHi30BYBaTH THporec 30yTy CBO€l MPOAYKIii, sfK Tpebda MPOBOIWTH KaMIIAHIIO II0
MPOCYBaHHIO Ha PWHOK HOBUX BHUPOOIB, OyAZyBaTH CTpaTeriro pekjiaMu Ta TO3BOJHTH PO3paxyBaTH pi3HI BapiaHTH
e(peKTUBHOCTI BUTPAT Ha MOCTABKY Ta peaji3allilo TOBapiB, BU3HAYKMTH, IKi BUIU MPOAYKIIii POJaHi, IKOMY CIIOKHBAYY
Ta y SIKOMY PETioHi IpWHECYTh HAHOIIBIITYy Biady Ha KOKHY TPHBHIO, BKJIAIEHY Y BUPOOHHUIITBO, TPAHCIIOPTYBaHHSA,
30epekeHHs, peKiiamMy Ta 30yT.

Menemxep 31 30yTy NpPOMHCIOBOTO IiANPUEMCTBA ITOBUHEH BUKOHYBAaTH KOMIUIEKC 3aXOJiB IOJO
JIOCTIIPKCHHS BCIX MTUTaHb, OB’ SI3aHUX 13 MPOIIECOM peatizallii mpoaykiii mianpuemctea. Croau BXoauTh [4, ¢.52]:

- BUBYEHHSI CIIO)KMBaya,;



- TOCTIKEHHSI MOTHUBIB H10TO MTOBEAIHKH HA PUHKY;

- aHaJTi3 BIACHOTO PUHKY IiAIIPHEMCTBA;

- JOCITIDKEHHS TPORyKTy (po0iT, mociyr);

- a”ani3 Qopm i kaHamiB 30yTy (peaizawii) MpomyKIIii;

- aHaJi3 00csATy TOBapOOOIry MiANPHEMCTBA;

- BUBYEHHS KOHKYPEHTIB, (OpM 1 piBHS KOHKYPEHIIIT;

- JOCITIJKEHHS peKJIaMHOT AisIIbHOCTI;

- BU3HAUCHHS HalOLIbII e()eKTUBHUX CIIOCO0IB MPOCYBAaHHs TOBAPiB Ha PUHKY;

-BUBYCHHS - HIlll PUHKY - OOJACTi MPOIYKTOBOI Ta KOMEPIIHHOI MISUIBPHOCTI, Yy SIKiff MiANPHEMCTBO Mae
HaMKpaI MOXJIHUBOCTI (TMIOPIBHSHO 3 MOTCHIIHHIMA KOHKYPEHTaMH) 3 peaii3allii CBOiX MOpIBHAIBHUX TepeBar st
30LTBIICHHST TOBApPOOOITy.

B ¢yHKOii kepiBHHKA TPOMHCIOBOTO MiANPUEMCTBA TIOBUHHI BXOJUTH KOHTPOJIb Ta CITIBCTABICHHS JaHUX IO
KOMIUICKCHOMY HPOTHO3Y PO3BUTKY PHHKIB 30yTy 3 IIJIIMH Ta MOXKJIMBOCTSMHM IIANPUEMCTBA 3 METOI BH3HAUCHHS
peabHO MOKIIMBOI JIOJI MiJNPHUEMCTBA HA PHUHKY, PO3POOKH KOHKYPEHTHOI CTpaTerii, Uisi IPOTHO3yBaHHS MOXKJIMBOTO
piuHoro 06’emy npoaaxis npoaykuii. Kepisauk TOB nmpomMuciioBoro mignpreMcTBa OBUHEH MPEICTABIATH IPOrHO3H
M0 MAaKCHMAaJIbHO MOXJIMBOMY PIi4HOMY 00’€My MpOIaXiB MeHemkepy 3i 30yTy. Ha OCHOBI HMX TaHHWX MOBHHHA
BiZI0yBaTHCh pOo3pO0Ka MPOEKTIB IJIaHIB IMPOAAXKIB MPOIYKIIii MPOMHUCIOBOTO ITiJIPHEMCTBA.

3arajyibHa METOIUKA TPH MirOTOBII IUIAHIB POy, MIOBUHHA BKJIIOYATH [6, ¢.120]:

1) Ha ocHOBI BusIBIEHHX TEHJIEHLIH 3MiH 00’ €MIB IIPOAAXIB 3a JOMOMOTOI0 CTATUCTUYHUX METOJIIB aHANI3y Ta
MoJieTiel MPOTHO3yBaHHS Ta CHeiabHIX KOMIT IOTEpPHHUX ITPOTrpaM HOBHUHHO BiOYBaTHCh CKJIQJaHHS MPOEKTIB PIYHUX,
KBapTaJIBHUX, MICSYHHX TUIAHIB POJIAXKIB.

2) KoHTposbHE CIIBCTABIEHHS Ta Y3TO/DKCHHS JAHHWX IIPOEKTIB 3 IMPOTHO3HUMH JAHHUMHU 110 MAaKCHMAJIbHO
MOXJIMBOMY pidyHOMY 00’eMy mpomaxiB. [IpoekTw maHiB MpomaxiB, CKIaJeHI KEpiBHUKOM, TOBHUHHI OyTH
MIPOKOHTPOIBOBAHI MEHEKepOoM 3i 30yTy Ta BiIKOPHUTOBaHI Ha MpOrpaMu peamizamii HoBux BHpoOiB. Ilicims mporo
KEPIBHHUK IIOBHHEH Y3TOIUTH MPOCKTH PiYHUX, KBAPTAJIbHHUX, MICSYHHUX IUIAHIB IPOAaX 3 MEHEIPKepaMH Mo poOoTi 3
KIIFOUOBUMH KIIIEHTaMHU.

[Ipn cxmamaHHI TIAHIB TPONAXIB CIIA MPOKOHTPOIIOBATH iX Y3TOPKEHHS 3 IUIAHAMH IIOCTaBOK, 100
3a0e3MeYnTH BHKOHAHHA IUIAHIB Ta BiJABaHTa)X€Hb, a TaKOX i (GopMyBaHHA (iHAHCOBHX IUIAHIB OpraHi3amii.
CrpykTypa 0a3u JaHMX Ha CIIOKMBadya MOBHHHA PO3POOJIATHUCH CrelianicToM 3i 30yTy. dopma 0a3u JaHHUX MOBHHHA
3aTBEPKYBAaTHCh KEPIBHUKOM MPOMHCIOBOTO MiINpUEMCTBAa. A came (GopMyBaHHs 0a3u Ha CIIOKMBaya HEOOXITHO
MOKJIACTH Ha MeHelkepa 31 30yTy, BIH TNOBHMHEH aKyMYJIOBaTH iH(OpMAI0 10 acrneKTaM B3a€MOBIJHOCHH 3
CHOXKMBaYaMH.

baza manux — ne 3aTBep/keHa GopMa BHYTPIIIHBOTO 00Ky ((opMa JNaHUX, sika BKIIOYAE CHCTEMY JaHHX,
JIOKyMEHTH, MaTepiany Ta (aiin), BiAMOBITHIM YHHOM CTPYKTypOBaHa CYKYITHICTh BCiX JIaHMX Hpo crioxkuBada. baza
JIaHUX MOBUHHA BKJII0YaTH [7, ¢.82]:

- BCl pEKBI3UTH 3aMOBHHKA, B TOMY YHCIIi HOro HaltMEeHYBaHHS, ajpeca, TenedoH ((hakc), mIaTiKHI PeKBi3UTH ;

- IaHi 10 MocagoBUM 0co0aM 3aMOBHHKA, SIKi TPUHMAIOTh PIIIEHHS IO TUM YU iHITAM ITYHKTaM YTOI;

- IaHi Ta pe3yNbTaTH NOMEPEaHIX TIEPETOBOPIB;

- JaHi 1O BCIM YKIIAACHWM yTOJaM 3 3aMOBHHKAMH Ta iX (PaKTHYHOMY BHUKOHAHHIO, B TOMY YHWCII JaHi IO
CHIBBITHOIIEHHIO ()aKTUYHOTO Ta KPUTHYHOTO PiBHS 1e0ITOPCHKOT 3a00prOBaHOCTI [0 PO3paxyHKaM 3a IPOIYKIiIo;

- @OaHi MO TpOBEIAcHIH poOOTI Mo iHKacalii HPOCTPOUEHOI aeOITOPChKOI 3a00OpProBaHOCTI (A3BIHKH,
OB JOMJIEHHSI, TPOJIax OOpPTiB );

- JlaHi 1Mo cynepevykaM, CTAaTHCTHYHI J[aHi Ta JaHi M0 4acTOTl YKJIaJaHHs Yroll, 10 BUKOHAHHIO 3aMOBHHUKOM
JIOTOBIPHMX 00OB’SI3KIB Ta 1HIII MOXKJIMBI IaHi 11O aCIICKTaM B3a€MOBITHOCHH OpraHi3ailii Ta 3aMOBHHKA.

ba3u naHux NOBUHHI PEryJSPHO JOMOBHIOBATHCH BIAIMOBIHO 3 HOBUMH BIIOMOCTSIMM Ipo KiieHTa. Taka 6aza
JIAHUX CIIyTYE JUIs KOHTPOJIIO TOKYMIIS Ha MpeIMeT HOro HajiifHocTi B (iHAHCOBIH HEMOXUTHOCTI Ta BHKOHAHHSM
JTIOTOBIPHOI JUCITUILIIHH.

111 Komnnexc ynpaenints ympumMaHHam KNi€eHmMi 8KI0YACE:

- po3poOKy MporpaM Ta CTpaTerii 1Mo CHiBIpaIli Ta yTpUMaHHI KIII€HTIB 00 BU3HAYCHHX IX CETMEHTIB;

- pO3pOoOKY CIIeiabHIX MPOTPaM 1010 MiABUINEHHS “IIHHOCTI” KIIIEHTA IS MiAIPUEMCTBA;

- po3poOKy mporpam JIOsUTEHOCTI;

- 3aJTydeHHS KIIIEHTIB J0 CIIBIIPali y MATAHHAX ITOKPAIIEHHS SIKOCTi 00CIyrOBYBaHHS;

- IIHOBI 3HIKKH, OOHYCHI MIPOMO3HUIIiT s PI3HUX CETMEHTIB KIIIEHTIB;

- BIIPOBAJKEHHS 3aX0/IiB iHTerpailii KiieHTiB [4, ¢.524].

Crix 3amporoHyBaTH 1 aBTOPCHKUEM MiAXiq M0 BU3HAYCHHS “KIIIEHTChKAa 0a3a MiIIpUEMCTBA”, KA € TaKOX
HeMaTepiaJbHUM PEeCcypcoM MiIPHEMCTBA, 110 PO3MILIEHUII HA OJHOMY pIBHI 3 IHIIMMH PecypcamH IIiJIpHEMCTBA.
BusHaunTy HallBaXXJIMBIMINK pecypc, Haal4u oMy BaroMe Micle B JisUTBHOCTI MiANPUEMCTBA HE MOKIJIMBO, OCKIIBKU
JUISL TIATPUEMCTBA BXXJIMBUM € SK MarepialbHMH pecypc, Tak i (piHaHCOBHH pecypc, 3a JOMOMOTOI0 SKOTO MO)KHa
npuabatu Bei iHON pecypcH. [IpoTe KIIIE€HTCHKHI pecypc MOKHA PO3MICTHTH Ha OJHOMY DIBHI 3 TakUM BHJIaMH
PECypCiB sSIK TPYAOBUH, iHbOpMALIHHUIA.

Ha cpboromimHiii JeHb KOHKYpPEHILIs IOCHIIIOETHCS 10 TaKoro piBHS, IO TUIBKM Ti KOMIaHii, siki moOpe
PO3YMIIOTh CBOIX CIIOKMBAYiB Ta KOHKYPEHTIB 1 IPOBOAATH €(heKTHUBHY KOMYHIKAILiI{Hy MTOJITHKY MOXYTh HaliITHCh Ha



ycmix y 30yToBil mismpHOCTi Came Ui bOMY AacCIeKTy KEpiBHHLTBY CIiA NPHUAIIATHA HaAHOimbIIy yBary 3ayist
3aTydeHHsI HOBHX CITO’KMBAUiB Ta [ 3pOCTaHHS OOCSTIB 30yTy.

[Mo-nepuie, BigmymieHi Ha KOMYHIKAlLliiiHy MOJITHKY 3aCO0M BKJIIOYAIOThCS B KAJIBKYJISLIIO LIHH TOBapy i
TPOAax X BiAMOBIAHOI KUTBKOCTI KOMIICHCYE BUTPATH.

[Mo-npyre, 6e3 KOMyHiKaniiHOT NOMITHKK 30YT, SIK IPAaBUIIO, W€ He e()EKTUBHO, IPUHOCUTH 30UTKH, HE PiJKO
Oarato pasiB INEpeBHIIy€ BHTpAaTH Ha pekiaMmy. ICHye aymKa, IO sKicHa NMpOAYKIis He moTpedye KoMyHiKamiiHOT
noiTuky. HaBmaky, TiIbKM XOpoIlia, KOHKYPEHTO3/1aTHa MPOAYKIisS OTpedye MPOBEACHHS JaHOI MOJIITHKH, IPUIOMY
Halie(heKTHBHIIIOI, a peKJIaMyBaHHS TOBapy HH3BKOTO PiBHS SKOCTI MPUBOJUTH JI0 BEINYE3HUX €KOHOMIYHUX BHUTpAT i
BTpaTH H0OPOTO IMIIHKY MiAMPUEMCTBA.

Jani HaBeneMo IUIAXU yIOCKOHAIEHHS 30yTOBOI cTpaTeril MPOMUCIOBOTO IiApueMcTBa [9]:

1) IpoBenenHst edeKTHBHOI pekJaMHOI KaMIaHii OUIIXOM 1i po3MmimieHHs y apykoBaHux 3MI (razerw,
JKYpHAJIH, NOBITHHUKH, JHUCTiBKH, IUIAKATH, KaTaJIOTH, MPOCHEKTH); 30BHIIIHROI PeKIaMH (BEIMKOTa0apUTHI IUIaKaTH
tuny (Bigboard), enekrpudikoBaHi i CBITIOBI MAHHO 3 HEPYXOMHUMH, aHIMALIHIMHA 9 3allpOTPaMOBAaHIMHU HAITMCAMU
tumy (Lightbox), siki citig po3millyBaTH y BENMKUX NPOMHUCIOBUX LEHTPaX Ta PEerioHax; HUISIXOM PO3MILICHHS peKJIaMU
Ha TPaHCIIOPTI.

J7ist 3aBOOBaHHS i IIPUEMCTBOM LIIILOBUX PHHKIB KIiHIIEBI CHIOXKMBayi NPOYKIIiT MOBHHHI OyTH iH()OpMOBaHi
PO HOMEHKJIATypy MPOAYKIIi, IO NPONOHYE MiANPUEMCTBO, & TOMY BOHO THOBHHHE IIOCTIHHO TypOyBaTHCS IO
BUCOKHI piBeHb iH(pOpMaIiiHOi 3a0e3MeueHoCTi CBOro nepcoHaity, MiIBUIIEHHS Horo kBamidikarii, 3HaHHS PUHKY Ta
MPOAyKIii, SIKy TpeicTaBiisie MiANpUEMCTBO. He ciig TakoX HEXTyBaTH pPO3poOKaMH Ta BHIYyCKOM CYBEHIpHOT
MPOAYKIIii, 0 MICTUTH 1HPOPMALIIIO PO IMMiIIPUEMCTBO, 3 000B’SI3KOBHM HArojoCOM Ha TOCTIHE WOTO 3pOCTaHHS,
301/IBIIIEHHS IOKA3HMKIB MISUIBHOCTI, JJOCATHEHHS IIOCTABICHUX IILIEH.

2) YuacTe y BHCTaBKax, sKi IOBHHHI 3aliMaTH iCTOTHE Micle B CTPaTETiYHOMY PO3BUTKY KOMYHiKamiiHOi
NOJNITHKA. BHCTaBKM € aOCOMOTHO OCOOIMBUM, OPHTIHAIBHUM 3HAPSIIAAM MapKETHHTY: CBOEPITHUM IOCEPEIHUKOM,
KOMYHIKATMBHHM 3aCO0OM 3 BIIACTHBMMM HOMY MOKJIMBOCTSMH. IX Ba/IMBa IepeBara — MOMKIIMBICTh MPEJICTABUTH
TIOKYTIIISIM TOBap B CIIPaBXXHBOMY BHIJIAMI, @ TAaKOX y Aii. Jlo IIMX mepeBar e ciiJ 10AaTH 0COOUCTE CIITKYBaHHS MiX
HPOJABLEM 1 OKYIIIEeM, TapTHEPIB 0 PHHKY, SKE IOKJIa/e II0Y9aTOK BCTAHOBJICHHS MK HUIMHU LIHHUX JOBIOCTPOKOBHX
JIOBIpYMX BiTHOCHH. YYaCTh y BHCTABIIi MOXKE O3HAYaTH Ha OaraTo Oijble, HiX MPOCTO MOKYTKa ad0 IMpoIak TOBAPIB.

3) IIpoBenenns nepcoHanbHUX Mpomax. Lle ycHa mpe3eHTaltisi ToBapy 3 METOI0 HOro 30yTy B pO3MOBI 3 OJTHIM
abo JeKiTbKOMa MOTeHUIHHMMH TOKymisMH. lle Moke OyTH HaWNpOTPEecHBHIIIIM IHCTPYMEHTOM IPOCYBaHHS
NPONYKTy Ha JaHOMy eTami 30yTy, OCOOJIMBO JUIsi CTBOPEHHsI Yy TMOKYIIIB CIPHUSATIUBOTO BIJIHOLICHHS M0
HPOIIOHOBAHOTO TOBAPY.

4) TlpoBeneHHs 3ax0[iB, LIOJO CTUMYJIIOBaHHS 30yTy. SIK Bimomo, epekTHBHy poOOTy Ha CydacHOMY,
HaCHYEHOMY TOBapaMH MDKHApOJHOIO PUHKY, JJISl SIKOTO XapaKTepHHH BUCOKHH PiBEHb KOHKYPEHIii, HEMOXIIHUBO
BECTH 0€3 CHCTEMaTHYHUX Ta KOMIUICKCHUX 3aX0JIiB 110 (hOPMYBaHHIO MTONUTY Ta CTUMYJIIOBaHHIO 30yTy.

5) 3HmKeHHS LiHA Ha TPOIYKIIIO MiIPHUEMCTBA MAKCHMAIIEHO HACKLIBKHY 11€ MOXKIIMBO.

6) OrtpumaHHS MDKHapOIHMX CTaHIApPTIB Ta cepTU(IKaTiB SKOCTI dYepe3 NPUCTOCYBAHHS NPOIYKIIT
iIIPUEMCTBA IO CBITOBHX BHMOT Ta CTAaHIAPTIB.

7) llpupineHHs 3HA4HOI yBarWm CEpBICHOMY OOCIYrOBYBaHHIO CBOIX KII€HTIB NIIAXOM (POpMyBaHHS
IUIIEPCHKHUX Ta CEPBICHUX MPEICTABHULITB B KpaiHi

8) PosmupenHs 30yTOBOI Mepexi HISIXOM CTBOPEHHS Ta OpraHizaiieo [HTepHeT - TOpTiBii Ta 301IbIIEHHIM
YHCEIBHOCT]I TOPrOBUX TOYOK B PO3APIOHUX MEpexkKax.

OTXe, cuUCTeMa CTPaTeriyHOro YHpaBIiHHA 30yTOBOIO [iSUIBHICTIO Iependadae KOOpAHWHAI0 30yTOBOI
JNISUTBHOCTI  MiANpUEMCTBA Ha ycix ii eramaX, mo3Bosise (OpMyBaTH ONTHMAIbHUN TOBapHMH acCOPTHMEHT,
BIOCKOHAJIMTH MEXaHi3M LIHOYTBOPEHHSI, 3[1HCHUTH TPOTHO3yBaHHs 00CSTiB peasizanii IpoayKIii.

BucHoBKHM 3 mpoBegeHOro aociikeHHs. BpaxoBylouu BuIllecKa3aHe, 3a3Ha4MMO, IO KIIEHTCbKa 0asa
MATPUEMCTBA K HEBUITAJKOBA CYKYIHICTh HOTO KIIEHTIB € €JIEMEHTOM CHCTEMH pECypCiB MiANPUEMCTBA, 30KpeMa
HEMaTepiabHOK 11 CKIAJIO0BOO, IO 3a0e3Meuye CKOHOMIYHY KOPHCHICTh (DYHKIIIOHYBAaHHS IiIIPUEMCTBA, CIIPHSE
OTPUMAaHHIO HAM NPHOYTKY Ta IiIBHILYE HOTO PUHKOBY BapTiCTh.

AXTyanbHICTh YIPaBIiHHS BiJHOCHHAMH IIPOMHUCIIOBOTO HiIIPHEMCTBA 3 KII€HTAMHU € CKIAI0BOI0 YaCTHHOIO
CHCTEMH B3a€MOJIIT “HiAPHEMCTBO-KITIEHT 1 Ma€ HAa METI MaKCHMalbHE 33JOBOJICHHS 1HAWBIMyaTbHAX BIMOT KIII€HTA,
HiITPUMaHHS JOBrOCTPOKOBHX MAPTHEPCHKHUX BIIHOCHH 4Yepe3 MOCTIiiHY CIIBIPALO 3 KIIEHTOM.

Chnucok Jgireparypu.

1. Jlsauesuu M. Paspabotka crpareru CRM: B mOMCKax CYIIHOCTH YOPAaBJACHUS OTHOIICHUS C
nokynarensiMu [nekTpoHHbiil pecype] / M. JlsaueBuu. — Pexxum goctyna: http://www.cfin.ru/itm/crm_strategy.shtml.
—12.10.2013.

2. Kowmmanner M. C. KnienTcbkuii kamitan sk mapkerunrosuii aktu / M. C. Kommannes // ExoHoMiuHa
CTpareris i mepCcHeKTUBH PO3BUTKY cepu Toprisii Ta nociyr. - 2010. - Bun. 2. - C. 512-519.

3. Menpauk O. B. ®opMyBaHHs HemaTepialbHUX aKTHBIB Ta IX BIUIMB HA PUHKOBY BapTICTh MPOMHUCIOBUX
nianpuemcts / O.B. MenbHuK // MapKeTHHT 1 MEHE/DKMEHT iHHOBamii. - 2013. - Ne3. - C. 236-250.

4. €srymenko I'. B. Knacugikanis MapkeTHHIOBHX IHTEIEKTYaIbHUX aKTHBIB HAI[lOHAJIBHOTO rOCIOAAPCTBA
/ T'. B. €Brymenko, B. €. Jlazapenko // Haykoswuii Bicauk ITonraBchkoro yHiBepcuteTy ekOHOMIkHM i1 Toprieii. Cep.:
Exonomiuni Hayku. - 2013. - Ne 2. - C. 50-55.



5. Kussuk FO.M. @opmyBaHHS JOSUIBHOCTI CITOKMBAdIB SIK OJWH 3 HANPSIMKIB 301IbIICHHS MPUOYTKOBOCTI
mianpuemctBa / FO.M. Kuszuk, T.B. Jleoinp // Bichuk Han. yH-Ty «JIbBiBchbKa moutiTexHika» «MeHEIKMEHT Ta
MIMPUEMHHUIITBO B YKpAaiHi: eTany CTAaHOBJICHHS 1 mpoosiemu po3Butky» — 2006 — Ne 570. — C. 86-90.

6. Temmopan II. Poman c¢ mokymarenem / Temmopan II., Tporr M.; [mep. ¢ anrn. mox pex. FO.H.
Kanrypesckoro]. — CII6: ITurep, 2002. — 224 c.

7. Uwrankxosa T. Kito4oBi AeTepMiHAHTH YNpaBlIiHHS MapKETHHTOBUMH aKTHBAaMHM TJI00AJIbHUX KOMIaHiK /
T. LlurankoBa, P. [ToHomapenko // MixkHapo/iHa eKOHOMIYHA moJiTHKa. - 2016. - Ne2. - C. 76-98.

8. Jluma O.0. [ToOymoBa TOBroTpHBAIMX CTOCYHKIB B KaHaui po3monity / O.0. [luma // Te3u nomosineit VII
MixHapoHOI HayKOBO-NIPAKTUYHOT KOH(epeHlii «MapKeTHHI Ta JIOTiCTHKAa B CHCTEMi MEHEKMEHTY». — JIbBiB:
Bunasaunrso HarionaneHOTO yHiBepcHTETY «JIBBiBChKA momiTexHiKay, 2008. — 524 c.

9. Potocan Vojko Marketing capabilities for innovation-based competitive advantage in the Slovenian market
/I Innovative Issues and Approaches in Social Sciences, Vol. 6, No. 1. - 2016. - p. 118 - 134. —Pexxum noctymy:
http://www.iiass.com/pdf/IIASS-Volume6-Numberl article 7.pdf

References.

1. Liantsevych, M. (2013), “Development of a CRM strategy: in search of the essence of customer
relationship management”, available at: http://www.cfin.ru/itm/crm_strategy.shtml (Accessed 10 April 2020).

2. Kompantsev, M.S. (2010), “Client capital as a marketing asset”, Ekonomichna stratehiia i perspektyvy
rozvytku sfery torhivli ta posluh, vol. 2, pp. 512-519.

3. Mel'nyk, O.V. (2013), “Formation of intangible assets and their impact on the market value of industrial
enterprises”, Marketynh i menedzhment innovatsij, vol. 3, pp. 236-250.

4. Yevtushenko, H.V. and Lazarenko, V.Ye. (2013), “ Classification of marketing intellectual assets of the
national economy”’, Naukovyj visnyk Poltavs'koho universytetu ekonomiky i torhivli. Ser.: Ekonomichni nauky, vol. 2,
pp- 50-55.

5. Kniazyk, Yu.M. and Lebid', T.V. (2006), “ Formation of consumer loyalty as one of directions of increase
of profitability of the enterprise”, Visnyk Nats. un-tu «L'vivs'ka politekhnika» «Menedzhment ta pidpryiemnytstvo v
Ukraini: etapy stanovlennia i problemy rozvytku», vol. 570, pp. 86-90.

6. Temporal, P. and Trott, M. (2002), Roman s pokupatelem [Romance with the buyer], Pyter, St.Petersburg,
Russia.

7. Tsyhankova, T. and Ponomarenko, R. (2016), “Key Determinants of Global Asset Marketing Asset
Management”, Mizhnarodna ekonomichna polityka, vol. 2, pp. 76-98.

8. Dyma, 0.0. (2008), “Building long-term relationships in the distribution channel”, Tezy dopovidej VII
Mizhnarodnoi naukovo-praktychnoi konferentsii «Marketynh ta lohistyka v systemi menedzhmentu» [Abstracts of the
VII International Scientific and Practical Conference "Marketing and Logistics in the Management System"],
Vydavnytstvo Natsional'noho universytetu «L'vivs'ka politekhnikay, L'viv, Ukraine.

9. Potocan, V. (2016), “Marketing capabilities for innovation-based competitive advantage in the Slovenian
market”, Innovative Issues and Approaches in Social Sciences, Vol. 6, No. 1, pp. 118 — 134, available at:
http://www.iiass.com/pdf/IIASS-Volume6-Numberl article 7.pdf (Accessed 10 April 2020).

Cmamms naoitwna oo pedaxyii 20.04.2020 p.



	УПРАВЛІННЯ СПОЖИВЧИМ СПРИЙНЯТТЯМ МАРКЕТИНГОВИХ ІНСТРУМЕНТІВ ПІДПРИЄМСТВА

