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MODERN APPROACHES TO THE FORMATION OF THE ACCOUNTING AND
ANALYTICAL BASIS OF THE ACCOUNTING ORGANIZATION OF CALCULATIONS
WITH BUYERS

B ymosax espoinmezpayii Yrpainu, cmpimko2o po3eumky yu@posoi eKkOHOMIKU ma NociubieHHs]
KOHKYPEeHYii YNpaseniHHA NIONPUEMCMBOM NOMpeOye YOOCKOHANEHHS cucmemu IHopmayilino2o
3abe3neyenns, ke 0ACmb 3MO2y NiOGUWUMU SKICMb 001IK080OI ma ananimuyHoi inghopmayii, wo
BUKOPUCMOBYEMBCS HE MIIbKU OJI51 eKOHOMIYHO20 AHANI3Y OISNbHOCII OKPEMOo20 NIONPUEMCMEd, a U
0J151 Y3a2anbHeHHsl pe3yIbmamis y macumaobi cghep eKoOHOMIUHOI QisIbHOCMI 3a2al0OM.
DyuKyiony8anHs cucmemu 001IKOBO—aAHAIIMUYHO20 3a0e3NneYeHHs] Ha BIMYUSHAHUX NIONPUEMCTNEAX
3ac8i0Uy€e HU3LKULL PiGeHb 30PIEHMOBAHOCMI HA PO3POOKY MaA NPUUHAMMA ONEPAMUSHUX MA
piluleHb, w0 He2amusHo 6NIUBAE HA epeKkmueHe GUKOPUCMAHHA ICHYIOYUX [HCMPYMEeHmis
VAPABNIHHA MA aKMyanizye€ HAYKOGi O0CNIONCEHHs 3 PO3POOKU KOHYENMYAlbHUX 3acd0 001iK080—
aHanimuyHo2co  3aOe3neuenHs YNPAGNiHHA ~ CMPAMeiYHUM  PO3GUMKOM HA  MOP20B8ETbHUX
RIONPUEMCMBAX.

OcCHOBHUM 3a80AHHAM OOCHIONCEHHS € BUSHAUEHHS CYYACHUX Ni0X00i8 00 popmysaHHs 001IKOB0-
amanimuuHo2o  3aOe3neyeHHs  YNpAagNiHHA — MOP2OGENbHUMU — NIONPUEMCMBAMY,  Memoois
ehekmueHo20 3acmoCcy8amnHs NPOSPAMHO20 3abe3nedents OJisl NIAHY8AHHA, AHANI3Y U onmuMisayii
PO3paxyHKkosoi OisnvHocmi nionpuemcms mopeieni. Haykosa 3nauywicms pobomu noaseae 8
00Ci0JHCeHHI npoyecy YNpasiiHHA MOP2O8elIbHUM NIONPUEMCIMBOM 3 YPAXYBAHHAM Ocobnusocmel
PO3BUMKY MA BNPOBAONCEHHSL THHOBAYINIHOI PO3PAXYHKOBOI OIsLIbHOCTI.

3a pezyrbmamamu 00CaioNceHb 3aNPONOHOBAHO POUUPUMU AHANTMUYHUL 00IK IHhopmayii npo
PO3DAXYHKU 3 NOKYNYAMU 3 YPAXYBAHHAM 6NIUBY (DIHAHCOBUX | KOMEPYItiHUX cKaadosux. Ha ocHogi
2nUO0K020 aHANi3y 00ONIKOBO-AHANIMUYHUX THHOPMAYIUHUX CUCeEM MOP2OBENbHUX NIONPUEMCME
PO3pObNEHA KOHYeNnmydlbHd apXimekmypHa Mooeib 00IKO8O-aHANIMUYHO20 3a0e3NneyeHHs
PO3DAXYHKIB 3 NOKYNYAMU 8 MOP2IEJIL.

3 memoro 3abe3neuenHs €0uHo20 NiOXody 00 30ilCHeHHA, 00Ky, aHANi3y  ma KOHMPOJIO
PO3PAXYHKIB 3 NOKYRYAMU, A MAKONC AKYMYII08AHHA 36iMHOI iHghopmayii. /Joeedeno HeobXiOHicmb
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napanenvrozo enposaddicenis ERP ma CRM cucmem. Busnaueno CRM cucmemy, ax oomuy 3
OUHAMIYHUX ~ CKAAO0BUX  KOHYENMYaabHOI  apXimekmypHoi Mmoodeni  001iK080O-aHANIMUYHO20
3a0e3neyeHtss PO3PAXYHKI6 3 NOKYNYSAMU 6 CYYACHUX YMOBAX IHHOBAYIUHO-IHGOpMayitiHOT
E€KOHOMIKU.

The article is devoted to the approaches to the formation of the accounting and analytical base of
the organization of the settlements with buyers in trade enterprises.

The basic methods of research are general scientific methods of cognition: comparison, theoretical
substantiation, methods of generalization and systematization, etc. The main databases of research
are information from Ukrainian companies and foreign enterprises.

The importance of accounting as database providing information of the settlements with buyers in
trade enterprises for management substantiated. Attention paid to the definition of the main of
accounting and analytical information systems of Ukrainian enterprises and its constituent
elements. Among the accounting and analytical systems of enterprises which support settlements
with buyers are highlighted: ERP (Enterprise Resource Planning), CRM (Customer Relationship
Management), BI (Business Intelligence), ECM (Enterprise content management), RP (Relations of
Payment).

The connection of the elements that form the accounting and analytical components of the
accounting and analytical support of the settlements with buyers depending on the type of trade is
substantiated. The conceptual architectural model of accounting and analytical support of
settlements with buyers in trade developed. The need for parallel implementation of ERP and CRM
systems of accounting and analytical support at first stages of building of architectural model of
accounting and analytical support are determined. The CRM systems, as one of the dynamic
components of the conceptual architectural model of accounting and analytical support of
settlements with customers in the modern conditions of the innovation-information economy are
determined.

The accounting and analytical support of settlements with buyers in trade has important
informational role. Allocation and characteristic of various accounting and analytical systems will
increase the efficiency of their formation and used in modern trade enterprises. The optimal
selection of systems of analytical support for different purposes of management will increase
awareness of the settlements with buyers in trade enterprises.

Knrouoei cnosa: obnixosa ingpopmayis; ERP; CRM; BI; ECM; mopeiens.

Key words: accounting information; ERP; CRM; BI; ECM; trade.

IMocTanoBka mpoOJjemu. ExoHOMiIuHMIA pO3BHTOK YKpaiHH B yciX chepax E€KOHOMIYHOI MisITBHOCTI, a
ocobinBoO y cdepi Toprieii, 6e3 CyMHIBY, BEJIMKOIO MIpOIO 3ajeXarh Bijl 3aCTOCYBaHHS HOBITHIX IH(pOpMAaIiiHKX
texHosorii. Cy4acHi BUKIMKHA HHAGPOBOI €KOHOMIKHM MOTPEOYIOTh BHKOPHCTAHHS IHHOBAIIWHHUX 1H(MOpMAIIHUX
TEXHOJIOTI B CHCTeMi 3a0e3ledeHHS YNPaBIiHHSA TOPTrOBEIBHUM IIiIIPUEMCTBOM OIEPATUBHOIO Ta IOCTOBIPHOIO
00JTIKOBO-aHATITHYHOIO 1H()OPMAITIEIO 3 HEOOXITHUM PIBHEM JeTali3allii.

AHaJi3 ocTaHHIX docTizkeHb i myOuikauiii jae 3Mory CTBEpIKYBaTH, IO HE3BAKAIOUM HA CTPIMKHIA
IHHOBaLIHHUH PO3BUTOK KpaiHH, Ba)KJIMBICTh 3a0€3MEUEHHS YIPaBIiHHS OINEPATUBHOIO Ta JIOCTOBIPHOIO OOJIKOBO-
aHATITUYHOIO iH(pOpMaIli€lo, MUTaHHS (GOopMyBaHHS OONIKOBO-aHAIITHYHOI 0a3n opraHizauii oONIKy pO3paxyHKIB 3
MOKYIISIMH € JIOCUTh aKTyaJIbHUM cepejl BueHuX. lIpore mepeBakHa OUIBIIICTE POOIT NOCHIPKYIOThH JIMIIE OKpeMi
MIUTAHHS, TT0B’3aH1 3 MTUTAaHHSIMH aBTOMAaTH3alii OyXranTepchbKoro o0IiKy.

Baromuii BHecok y nociimKeHHS mpoOrieMm opraHizamii OyXraaTepchbkoro 00Ky 3a yMOB ()YHKI[IOHYBaHHS
IHpOPMAIIHHIX TEXHOJIOTI Ta aBTOMaTH30BaHMX iH(opMaLiiiHuX cucTeM 3poOwiK BiTuM3HAHI aBTopr M.M. Benbko,
. B. T'onogina, I1.0. Kymuk, X.I. Ckon, C.f1.Kopons, O.M. [Ipokonosa, B.B. Conxko, I.M. Tpauosa, O.B.®omina Ta
1HIII.

Ha nymxy Benpko M.M., cydacHuil HanpsM iHHOBAIiItHOT JisIIBHOCTI B OyXTanTepCbKOMY OOIIKY HOJISTae B
CHUCTEMHOMY IiJIXOJi N0 aBToMaru3ailii OyXrajiTepcbkoro o0JiKy, po3poOsieHHi ¢opM 00Ky, Opi€HTOBaHMX Ha
BUKOPHCTaHHS KOMI'IOTEpIiB, y TpaHchopmarii MeToay OyXraliTepchbKoro oONiKy, YJAOCKOHAJIEHHI METOO0JOrii Ta
opraizaiii Oyxranrepcbkoro oomiky [1].



VY konextuBHoMy pociimkeHHi Comko B.B., IIpokomoBoi O.M.. 3a3Ha4yeHo, mo e(eKTHBHICTH OOJIKOBO-
AQHAJIITHYHOI CHCTEMH 3aJIeXKHUThH BiJ] CICU(IKK AiIBHOCTI mignpueMctBa. OCKUTBKH B OCHOBI 00JIIKOBO-aHATITHIHOT
CHCTEMHU HIINPUEMCTBO PO3MIIANAETHCS K CKIAJAHUI 00’€KT, IO CKIAJA€ThCs 3 HU3KHU IMIJCUCTEM, TO 1 OOJIKOBO-
aHaJIITHYHA CUCTEMa Ha MiIPHUEMCTBI TIOBUHHA CKJIaaTHCS 3 ALy miacuctem [2].

B cBoix nocnimkennsx Tpauosa [I.M. cTBepmxye, o came 3ade3nedeHicTh iHpopMalliero CUMYJIIIOE MOCTIHHI
IHHOBaLifHI TPOLIECH, SIKi MPU3BOIATE 10 30UIBIICHHST BAPTOCTI Oi3HECY i, B CBOIO YEPTy CIIYTYIOThb PKEPEIOM HOBHX
3HaHb 1 HOBOBBeJeHb mianpueMcTBa [3]. ['omorina [I. B. BBaxkae, Mo OOJIK € €IEMEHTOM CHUCTeMHU iHPOpMAIiHHOT
MATPUMKH YIpaBIiHHS, 1HCTpyMEHTOM 300py, 0OpoOku Ta mepenadi Ta iHTepmperanii iHdopMalii mpo AisIbHICTH
TOCIIO/IaPIOI0YOT0 cy0’eKTa 3 morsiay BUTpar i Burox (noxoxy)[4]. Ipodecop Kopons C.S1. minkpecmioe 3HauHy poib
opraHizamii OyXranTepchbKoro OONiKy 3a yMOB (YHKIIOHYBaHHA iH(POPMALMiHHUX TEXHOJOTIH Ta aBTOMATH30BaHWX
iHpopMamiiHUX cuctem[5].

®omina O.B. pobuTe akmeHT Ha HEOOXiTHOCTI PO3POOKM HOBOTO KOMIUIEKCHOTO MIAXOAY OO aHawily u
OIIIHIOBAHHS pPe3yJbTATiB MisUTbHOCTI. Hapasi me € 00’€KTHBHOI0 TepemIyMOBOIO Nepexony B iH(opMaImiifHOMY
3a0e3neveHHl MiANPUEMCTB BiJ TpauLiiHUX cucTeM (iHAHCOBOI Ta yNpPaBIIHCHKOI 3BITHOCTI 10 30aJlaHCOBaHUX
MOJIENIel OLIHIOBAHHS MisIbHOCTI[6]. B cBoix mocmimkenusx HaykoBmi Kyiuk I1.0., Cxkon X.I. cTBepKyIOTh, IO
yCIIIIHA AISUTBHICTh CyYacHUX MiAMPUEMCTB 3aJISKUTh BiJl HAJIATO/PKEHOCTI Ta pallioHatizamii podoTu iHpopMariiHIx
cucTeM, sIKi BIAMOBINAIOTH 3a (OpPMyBaHHs OO0JIIKOBO-aHAMITH4HOI Oa3u aanux. HaiiGinbimn edexTrBHI iHGOpMAIiiHi
CHUCTEMH IIJIPHEMCTB, SKi HallUIeHI Ha BIOPSOKYBaHHA Ta ONTHMIi3auilo iH(opMaliiHOro MacuBy B MeXax
BupoOHuITBa (cuctema ERP), peanizauii (cucrema CRM) Ta npuidnsaTTs pimens (cuctema BI)[7].

3 JaHMX TpakTyBaHb Oe33allepeyHHM € BHCHOBOK IIPO BaXJIMBICTH OOJIIKOBO-aHAJIITHYHOTO 3a0e3NEeUeHHS B
CHCTEMI YIpaBJiHHS Ta Horo iHpOpMaliiHy 3HaYMMICTh. Pa3oM 3 TWM, HEBH3HAUCHUM € MUTAHHS IOJO0 1OOYIOBH
3arajbHOl KOHLENTYaJIbHOI MOJIEN 00JIIKOBO-aHATITUYHOTO 3a0e3MeYeHHs] pO3paxyHKiB 3 MOKYIISIMH TOPTOBEIEHOTO
MiITPHEMCTBA

IocTranoBka 3aBaaHHsA. OCHOBHHMM 3aBIJaHHAM JOCH/DKCHHS € BH3HAYCHHS CYYacHHX MIiAXOIIB JI0
(opMyBaHHS 00JIIKOBO-aHATITHYHOTO 3a0€3MCUCHHAS YIIPABIiHHS HiAIPHEMCTBOM, METO/IIB €()eKTHBHOTO 3aCTOCYBaHHS
MPOrpaMHOTO 3a0e3MEeUeHHS U IUIaHYBaHHS, aHaji3y i omTuMmi3aiii po3paxyHKOBOi MiSIIBHOCTI TOPTOBEIHHOTO
i IITPHEMCTBA.

Bukiaj ocHOBHMX MaTepiaiB 10CTiTKeHHS.

Cepen pi3HOMAHITTS CHCTEM OO0JIIKOBO-aHATITUYHOTO 3a0€3MEUYCHHS MiANMPHEMCTB BUIUIIETHCS JIUIIE KiTbKa
BUJIIB, IO BUKOPHCTOBYIOTHCS TOPTOBEJIbHUMH IIANPHUEMCTBAMU Ui aBTOMATH3alii MPOLECY B3a€MOBIIHOCHH 3
MOKyNIsIMU. PO3riisiHeMO OCHOBHI 00JIIKOBO-aHAITUYHI iHPOPMAIIHI CHCTEMH Uil TOPTOBUX MiIIPUEMCTB, 110 JII0Th
Ha pUHKY YKpainu (tabm. 1).

Tabanuns 1.
O0Jik0oBO-aHANITHYHI iH(opMaliiiHi cucTeMH miANpueMcTB YKpaiHu

Haspa cuctemn 3arajgpHa XapaKTCPUCTHUKA

Cucrema IUTaHYBaHHS PECypCiB
nignpuemctBa ERP (Enterprise
Resource Planning)

Cucremun ERP 103BOmnsAIOTE omepyBaTd Bci€lo iH(OpMAIi€0 Mpo IisTBHICTB,
3a0e3MevyloTh CTBOPEHHS KOHCOJIIZIOBaHOI 1H(PACTPYKTypH EJIEKTPOHHOTO
obominy nanumu. Cucremu ERP, npusnaueni ans aBromarusauii oOimiky i
yIpaBiiHHS, OyIyIOTbCS 32 MOJIYJIBHUM IPHHIMIIOM Ta OXOILUIIOIOTH BCI
KJIFOYOBI IPOLIECH JTiSUIBHOCTI HiINPUEMCTBA.

Cucremu CRM — cBO€piHMIT IHCTpYMEHT yNpaBIiHHS 3HAaHHAMH PO KIIE€HTIB
MAIPUEMCTBA 1 PO iXHil B3aeMO3B’ 130K 3 HUM. CyTb poOoTH iHpOopManiiHuX
cucreM CRM mosnsirae B iHAMBIyadbHO-aHATITHIHOMY ITiTXO/i 1O BH3HAYCHHS
OCHOBHOI METH NisTTLHOCTI MIAIIPHEMCTBA B KOHTEKCTI MaKCUMi3allii mpuOyTKY.

Cucrema YIpaBIiHHSA
B32€EMOBIIHOCHHAMHU 3
kimieatamu  CRM  (Customer
Relationship Management)

Cucrema 30epiraHas
iHpopmamii 1 MeromiB i
agamiTngHOi ~ 00poOkm  BI

(Business Intelligence)

Cucremn BI BkITI09aroTh iHTerpoBaHmid Habip 3aco0iB 00poOku iHpOpMarii Ta
JMAHUX IS CTPATETIYHOTO aHANi3y IiSUTHOCTI MiANPHEMCTBA, IO OTPUMaHi
iHmmMMu  iHQopMAaIifHIMK ~ cucTeMaMu. 3a  gomomororo  cucrteM Bl
iH(popMatiiiHi JaHi MOXYTh OyTH IIepEeTBOPEHi B KOMIUIEKCHY iH(opMariito, ska
MOX€ BHKOPHUCTOBYBATHCh YIPABIIHHIM IIJIPHEMCTBA Uil [PUHHATTS
e(eKTUBHUX PIIICHb.

Cucrema \[IpOrpaMHOro
3a0e3neueHHs JUIs YIpaBIiHHA
KOPIIOPATHBHHM KOHTEHTOM
ECM  (Enterprise  content
management)

ECM-cucrema - nporpamse 3a0e3ledeHHs Ul YNPAaBIiHHA KOPHOPAaTHBHUM
KoHTeHTOM. Ha moctpaasHcbkoMmy mpoctopi monsTrss ECM-cucremu uacto
TPAaKTYeTbCS  SIK  IMOAIOHE 3  TOHATTSIM  «CUCTEMH  EJIEKTPOHHOTO
JIokymeHTooOiry». ECM - me crpareriyda iHQpacTpykTypa 1 TexHi4Ha
apxiTekTypa Juiil MiATPUMKH €IMHOTO J>KUTTEBOTO LUKy HECTPYKTYpPOBaHOI
iHpopMarii (KOHTEHTY) pi3HUX THIIB i opmaTis.

CucremMn mIaTDXHUX CEpBICiB
(RP)

RP — cucrema —mporpamHe 3a0e3neueHHs DIATIXKHUX CEPBICIB OAHKIBCHKUX Ta
HeOaHKIBCEKHX YCTaHOB Ui OOpOoOKH BENMKOro 4ucia rwiatexis. B RP —
CHCTeMaX BUKOPHCTOBYIOTHCS Pi3HI (opMu ImaTexiB i mepekasiB TpOIIOBHX
KOIIITiB, BKJIFOUAIOYH IpsiMe 1e0eTyBaHHS 1 BCi BUIM KPEIUTOBHX IEPEKasiB.

Cucmemamuszosano aemopom 3a Odxceperamu [ 1-14 ]
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Bci nepepaxoBaHi CHCTEMH BUCTYIAIOTh SIK CAMOCTIiiHI BUIM iH(popMaILiiiHuX cucteM. Pa3oM 3 1iuM, Mixk Bcima
iHpOpMAIIHHUMU CHCTEMaMH O0JIIKOBO-aHAJIITUYHOTO 3a0e3NeUeHHs] MiNPUEMCTB € CXOXKICTh, KOKHA 3 HHX MOXE
MicTUTH B €001 OKpeMi o3Haku iHImOI cucrtemu. Cepen N’ATH OOJIKOBO-aHATITUUHHMX IH(OpMaLiiHUX cUCTEM
mianpueMcTB YKpaiHM, HailOUIbll TOIIMPEHMMH € CUCTeMa IUIaHyBaHHs pecypciB mignpuemcrBa ERP (Enterprise
Resource Planning) ta cucrema ynpaBmiHHsS B3aemoBimHocumHamu 3 kiieHTamun CRM (Customer Relationship
Management). PosristHemo ix netanpHile.

Cucrema ERP sBnse coboro opraHizaiiifHy cTparterito iHTerpaunii omnepamiii BHPOOHMITBA, YHpaBIiHHS
TPYZOBHMH pecypcamy, (iHAHCOBOTO MEHEKMEHTY Ta YNpPaBJiHHSA aKTHBaMHM, IO CIPSMOBaHA Ha ONTHUMI3aliio
pecypciB MiANpPHEMCTBA 3a JOMOMOTOI0 CIIEIiai30BAaHOTO IHTETPOBAHOTO IIAKETa MOJIYJIBHOTO HPOTPaMHOTO
3a0be3necueHHs. Po30MBKa TIO0 MOIYNSAX Ta iX YIpPYIOBaHHS pi3Hi, anme y Ourpmocti moctavanbHUKIB ERP-crcrem
BUIIUIAIOTECS TPH TPy MOIYIIB: (piHAHCH, IEPCOHAI, OTIepaLii.

Ha paHnit MoMeHT Ha pHHKY YKpaiHM MOXHa BHIUMTH IeKinbka ocHOBHuMX ERP-cumcrem: «1C», SAP,
Microsoft Dynamics (Navision), Oracle, «I"amaktuka», «Ilapyc», mepim 4OoTHpH 3 SIKHX € JIIepaMH YKPailHChKOI'O
punky ERP-cucrem. 3a mporHozom Allied Market Research (AMR) cBitoBuii punok ERP-cucrem no 2020 p mocsrue
41,69 mupa. non. CIIA, cepenubopiunuii Temn 3poctanss mpotsirom 2014-2020 pp. cranoBuTHMe 0u3bK0 7,2% [15].

OCHOBHUMHM CIIOKMBa4aMu pimieHb B obmacti ERP-cucrem, 3a ganumu IDC, 3amuimaroThCsl MiIImpUEMCTBA
BUPOOHHYOT0 ceKkTropa i po3apiOHoi Topriemi.llepini NpomoBXKYyIOTh BIPOBAPKEHHS HOBHX TEXHOJOTIH 3 METOI0
MiJBUINCHHS ¢(EKTUBHOCTI Ta OC3MEKH BUPOOHUIITBA, MPYTi MiUTAIITOBYIOTH CBOI Oi3HEC-MOJEINI MiJ] 3POCTAOUUil
o0csT oHNaH-TIpoTaxiB[16].

ERP-cucremu icHyI0Th SIK BHI iHpOpManifHUX CHCTEM Maiike I’STh AECSATUIITh, IX PO3BUTOK 3HAXOIUTHCS B
MOCTIMHIN B3aeMoxil MK 3MiHaMu Oi3HEC-BUMOT, TEXHOJIOTIH, oOpraHisamii, YNpaBIiHHS Ta MOKJINBOCTEH
MMOCTAaYaJBbHAUKIB MporpaMHOTo 3abe3nedeHHs. Ha mowatky 1990-x pokiB 1o cximany kpymaux ERP-cmctem BXOAMIIO
pitmeHHs A KrieHTchkoro obcayroByBanHs CRM. B machinok possutky IT mani momymi abo Oyiu mepemnpoeKkToBaHi
SIK OKpeMi MporpaMHi MPOAYKTH B cKiIafi Oi3Hec-nmonaTkiB ERP-ponykTiB a60 Oynu 3aMiHeHi B MPOAYKTOBHX JIiHIHKaX
Ha OKpeMi, crierianizoBani pimenHs. Ha manwii yac nogaTkoBUMH (YHKIIIOHAJIBHAMH MOXKIHUBOCTSAMH cucteM ERP-
CHCTEM € yTIpaBIiHHA B3aeMoBigHocuHaMu 3 kmieHTamu (CRM), Business Intelligence (BI), ympaBniHasS JaHIOraMm
moctaBok (SCM), Advance Planning (AP).

Takum unHOM, ERP-crcTeMu € HaifOUIbII PO3BUHEHUMH Ta MOMIMPEHUMH CUCTEMaMHU 00JIIKOBO-aHAIITUYHOTO
3a0e3neveHHs MiANPUEMCTB, SKI MalOTh BIIHOCHO TPHBAIMI TEPMiH 3aCTOCYBAaHHS TOPrOBEILHUMH ITiJIIPHEMCTBAMH,
NPOHILIM TPOLEC MEePEeNPOCKTYBaHHS Ta BiJOKPEMIICHHsS OKPEMHUX MOJYIiB, sk Hanpukian CRM, ta MatoTh 1oBOII
CTaJMH PUHOK ITOCTavalIbHUKIB IPOTPaMHOTO 3a0e3NeyeHHs!.

Haii0Oinpm MTUHAMIYHHMH CHCTEMaMHU OOJIIKOBO-aHATITUYHOTO 3a0e3rneucHHs mianpueMcts € CRM-cucremu.
Crporogni mormmt Ha TexHosorii CRM i3 Ooky Oi3Hecy Habararo Bummid. KingbkicTh BHCTaBOK 1 KoH(pepeHMiH,
npucssiueHnx Temaruii CRM, 3pocrae i3 poKy B piK, a KUIBKICTh IPOEKTiB ynpoBapkeHHss CRM yixe Hamidye Tucsdi
[17]. B xomi nocmigpkeHHs, MPOBEAECHOTO COLIOJOTaMH CIIBHO 3 biTpikc24, Tinbkn 6% yKpalHCBKHX KOMITAHIN
BUKOpHUCTOBYIOTh CRM-cructemu s omrTuMmizallii mporeciB mpomaxy Ta pobotu 3 ximieHTamu. Haitbimpme CRM
BUKOPHCTOBYIOTh B TOpriBii - 29%, mocmyrax - 21% ta IT - 17%. Pazom 3 1M, 3aranpHui piBeHb aBTOMAaTH3ALi]
YKpaiHCBKOTO Oi3HECY 3aJIMIIAEThCS JOCHTh HM3BKWM, 3a maHuMHu nocmimkeHb GFK Vkpaima 86% yxkpaiHCBKHX
HiAnpueMCTB Hikonu He ctukanucs 3 CRM B poOoTi 1 HaBiTh He 3HAIOTH MPO iCHYBaHHs 11i€i cucremu. CoLioioru Ta
ananituku 3 GFK nporuo3ytors, 1o 1o kinist 2019 poky kinbKicTs nianpueMcTB-kopuctyBauieB CRM 3011bHTHCS B 2
pas3u, mo HaGIM3uTh YKpaiHy IO CBITOBOI TeHAEHII moBciogHoro BukopuctaHHs CRM-cucteM. 3a CTaTHCTHKOIO, B
2017 poui 3aranbHuii o0car Bukoprcrans CRM B komnanisx CIIA 36inbmmuBes 3 56% no 74% [18].

Ha ocHOBI JjocnijpkeHHsT BHYTpILIHIX Ta 30BHIMIHIX 1H(QOpPMAaLIiHUX CHCTEM, L0 BHUKOPHUCTOBYIOTHCS
MiANMPHEMCTBAMH TOPTIBII JJIs aBTOMATH3allii TOProBEIbHOro Oi3Hecy Oyia MoOyloBaHa 3arajbHa KOHIENTYyaJlbHA
apXiTEeKTypHa MOJIENIb 00JIIKOBO-aHAJITHYHOTO 3a0€3MeUeHHs pO3paxyHKiB 3 MOKYIISIMA TOPTOBEIBHOTO ITiJIPHEMCTBA
puc. 1.
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Puc. 1. KonuentyajanHa apxiTeKTypHa MoieJib 00/1iKOBO-aHATITUYHOTO 3a0e31e4eHHs PO3PAaXYHKIB 3
NMOKYNUSIMH TOProBeJIbHOTO MiAMPHEMCTBA
Pospobreno asmopom na ocrosi oxcepen [1-14]

[ToBHOIiHHA OOJIIKOBO-aHAJIITHYHA CHCTEMa TOPTOBEIBHOTO MIiANPHEMCTBA MPEACTABICHA KOMIUIEKCOM
iHpopMaIifHUX cHUCTeMaM, SKi IMOB’S3aHI MiX CO0OI0 Ta 3a0e3MedyloTh BECh CHEKTP aBTOMATH3Aalii MisIBHOCTI.
LlenTpanbHe Micue B Hill TpaauIiiiHO 3alimMae iH(poOpMalliiiHa cucTeMa yHpaBliHHS pecypcamu mimnpuemcrBa ERP
(Enterprise Resource Planning), sika yTBOpto€ sApo 00JIIKOBO-aHAIITUYHOI CUCTEMH TOPIOBEJILHOTO MiANPUEMCTBA Ta
B3a€MOIIOB’sI3aHa 3 CHCTEMaMH yIpaBiiHHA B3aemomiero 3 kiaientamu CRM (Customer Relationship Management),
SCM (Supply Chain Management), CPM (Corporate Performance Management), PLM (Product Lifecycle
Management), SRM (Supplier Relationsship Management), HRM (Human Resource Management). Bci i
iHpopManilHi cucTeMH (YHKLIIOHYIOTH Yy BHYTpilIHbOMY iH(opmauiiiHomy cepemosuii. Cucremn BI (Business
Intelligence) i ECM (Enterprise Content Management) BHKOPHCTOBYIOTh JaHi 30BHIIIHBOTO Ta BHYTPIIIHBOTO
iH(pOPMAIIIHHOTO CEepeIOBHUIIA.

B cmcremi po3paxyHKIiB 3 TOKYMIIMH CHCTeMa 3a0e3medcHHs matikHux cepBiciB RP (Relationship in
Payment) posrismaeTbcss 3 TOUKH 30py ONTOBOI Ta pO3APIOHOT TOPTIBMI, SIKi BiAPi3HSIOTBCA OAHA BiX iHMION U
BiMOBITHO OyIyIOTHCSA Ha PI3HUX iHQOpMAIiiiHI cHCTeMaX, ONTOBA TOPTIBJIS HA CHCTEMI IPOTPAMHOTO 3a0e3redeHHs
(haKTOPUHTOBHX OIEpalliii, M0 MPOBOMATECS OaHKaMu Ta (PaKTOPHHTOBHMH KOMITAHISIMH, a PO3apiOHa TOPriBiIsS Ha
cucremax POS 0ank Ta cucrema o6iiky nanaux PPO mis Jlep:kaBHOT MogaTKOBOT CIIyKO0H.

B ymoBax cTpiMKOro po3BUTKY LM(POBOI E€KOHOMIKM KOHIIENITyallbHa apXiTeKTypHa MOAENb OO0JIIKOBO-
aHAJITUYHOTO 3a0e3MeYeHHs PO3PaxyHKIB 3 MOKYIISIMA TOPTOBEIBHOTO ITiIPHEMCTBA JIONOBHUIACH iH(opMaliiiHoO
CHCTEMOIO ITpOorpaMHoTo 3ade3nedeHHs E-commerce.

BucHoBku. 3pocraHHs mNOTped MEHEMKMEHTY B iH(poOpMalii CTaBUTh Iepe] OOJTIKOBO-aHATITHYHUM
3a0e3IeYCHHSAM TOPrOBENbHUX IiJIPHEMCTB HOBI BHKIHMKH. 3alpoNOHOBaHA KOHIENTYyallbHa apXiTEKTYypHa MOJEIb
00JTIKOBO-aHANITHYHOTO 3a0E3ICUCHHS BPaXOBYE€ OCOOJMBOCTI BHJIB TOPTIiBNIi, CHCTEMH IX YIPaBIiHHSA, 3POCTaHHS
KOHKYPEHIIi Ta MiPKUTali3allil TOPTOBEIBEHUX OMepalliii Ta € e(peKTHBHUM IHCTPYMEHTOM IOOYIOBH (HOpMYyBaHHS
iH(popMamiitHoi 6a3u 00JIiKy Ta yIpaBIiHHA PO3paXyHKaMH 3 MIOKYMIIIMU HA TiAMPHEMCTBAX TOPTIBIIL.

[TobynoBa iadopmariitHoi 6a3u 00Ky Ta ympaBIiHHS TOPrOBEIHHOTO HIiANPHEMCTBA IMOBHHHA TEPII 32 BCE
cinupatucs Ha ERP ta CRM cucremn, mo 3a0e3neunTs €IWHUHA MiAXiJ 10 METOAWKH 3iliCHeHH:, O0diKy, aHawi3y Ta
KOHTPOJIIO PO3PaxyHKIiB, & TAaKOXK aKyMYyJIIOBaHHs 3BITHOI iH(popMalii. Bu3HadueHHs! TpeHIIB pO3BUTKY Ta po3poOka


https://ru.wikipedia.org/wiki/Supply_Chain_Management

IHHOBALIHHUX MoJiesield OOJIKOBO-aHATITUYHOrO 3a0e3ledeHHsT pPO3paxyHKIB 3 MOKYILSMH € MepCIeKTHBHUM
HaNpsIMKOM MOAJBIIMX JOCIHIIKEeHb B cepi TOPriBii.
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